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REPUBLIC LIFE HAS STARTED 


INSURANCE MEN 





ALL OFFICERS 





New Chicago Company Will Operate in 
All Important Sections—Birch 
F. Rhodus Is President 





The Republic Life Insurance Company 
of Chicago, which has been in progress 
of organization for some time, has been 
licensed by the Illinois department and 
is now ready for business. Officers have 
been elected as follows: 

President—Birch F. Rhodus. 

First Vice-President—Thomas Rhodus. 

Second Vice-President—Edw. T. Rhodus. 

Secretary—W. L. Sherrill. 

The necessary $100,000 deposit has been 
made with the Illinois department, it con- 
sisting of the best railroad bonds the com- 
pany was able to purchase. The bonds 
were secured at a comparatively low 
figure on account of the slump in the 
stock market. 

The home office of the company is at 
171 La Salle street, Chicago, and quar- 
ters will soon be secured suitable for 
the work. At present the company is 
occupying quarters with the Mercantile 
Finance Company, which is owned by 
the Rhodus Brothers. 

Pian of the Securities Company 

The promotion work has been done 
through the Central Life Securities Com- 
pany, which will finance the Republic 
Life. The securities company has $1,250,- 
ooo preferred stock and $1,250,000 com- 
mon. The preferred stock will be added 
to the surplus funds of the company. 
The common stock will be used in de- 
veloping the incorporated agencies which 
will handle the work in the different 
states. The plan is to have an incorpo- 
rated agency in charge of the state, or 
in the least populous states a corporation 
will have control of two or more states. 
The Central Life Securities Company will 
own the controlling interest in these state 
companies. At the head of each state 
agency company will be a salaried man- 
ager, who will employ agents for the 
Republic Life on a commission basis. 

Has Large Number of Stockholders 

Already the Central ;Life Securities 
Company has 1,200 stockholders located 
in twenty-five different states. The plan 
of the company is to scatter the stock 
throughout the country and the stock 
selling will all be done prior to selling 
insurance. The officers declare that they 
intend to work in harmony with the 
wishes of the insurance departments as to 
stock selling and any other features of 
company mechanism. The officers, how- 
ever, think it is of decided advantage to 
have a number of influential stockholders 
in each state. Before the life company 
begins operations in a state enough stock 
will be sold to give the agents of the life 
company strong backing. 

The company now has seventy-five 
agents working selling stock and getting 
the ground cultivated. It has $1,500,000 
insurance already pledged and it expects 
to have $6,000,000 in force at the end of 
the year. 

Something About the Policies 

The rates are based on the American 
3%-percent table. Only nonparticipating 
policies will be sold and the policies will 
all be incontestable from date. The pro- 
visions are as nearly like the New York 
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AETNA INSURANCE COMPANY 


Of Hartford, Conn. 


.++++ $ 4,000,000.00 


MEE ab bSacsecveccsessaccssesss SIE 


DEP cncteccccsccccocscsciese ~ (RIESE 
Rs divndenss ace cseecees 4 ,466,072.43 
Surplus to Policyholders ..........  8,466,072.43 


Losses Paid by A2tna in 88 Years, $108,748,826.97 
J. S. GADSDEN, Gen'l Ast. KEELER & GALLAGHER 


L, O. KOHTZ, Asst. 
Cook County st, Gen'l Agt. Gen’! Agents Western Branch, Cincinnati, O. 








[FIRE] 


German American 
Insurance Company 
New Pork 
STATEMENT JANUARY 1 


CAPITAL 


$1,500,000 


RESERVED FOR ALL OTHER LIABILITIES 


7.168.303 


NET SURPLUS 


5,130.426 


ASSETS 


13,.798.729 


Western Department 
American Trust Building 


CHICAGO 


. 1907 


Walter H. Sage, Manager 
JOHNC.INGRAM. -  Aoet. Manager 
‘WILLIAM L. LERCH, - 24 Asst. Manager 











D, W. C. SKILTON, Presiden 
J. H. MITCHELL, Vice-President . 


EDW. MILLIGAN, Vice-President 
$3,274,792.90 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns. 


Surplus to Policyholders, 














LIFE AGENTS MERT AT TORONTO 


EXCELLENT PAPERS PRESENTED 





Addresses Delivered at the Convention 
of the National Association are 
of a High Order 





Toronto, Canada, Aug. 21.—(Spe- 
cial.)—President Frank E. McMullen of 
the National Association of Life Un- 
derwriters, in convention here, opened 
his address this morning with congratu- 
lations upon the growth of the organiza- 
tion, and especially upon its evolution 
from a national into an_ international 
body. Feeling mention was made of the 
inroads death has caused during the 
past year among the prominent members 
of the organization. The Life Associa- 
tion News has been placed upon a satis- 
factory basis, and Mr. McMullen re- 
gards the founding of that paper as the 
most notable achievement of the bril- 
liant Scovel administration. 

Work of the Past Year 

The convention year just closed has 
been devoted by officers of the associa- 
tion chiefly to furthering the enactment 
of uniform, just laws, especially those 
prohibiting board and agency stock 
schemes. Many states have adopted 
strong antidiscrimination laws, and the 
association has succeeded in inducing 
several to include provision to make the 


receiver of rebates equally subject to 
punishment with the giver of them. 
President McMullen recommends con- 
tinued efforts in this direction. Speak- 


ing of the workings of the New York 
laws, Mr. McMullen said while this 
was too soon to judge them as a whole, 
eight months’ experience has shown 
that section 97 is so drastic as to menace 
the future of the business. 
Position of the Association 

“The National association is not now, 
and never has been, in favor of high 
commissions and bonuses, or of the re- 
bating and twisting fostered by them,” 
said he. “On the contrary, its history 
is resplendent with protests against such 
practices.” He then reviewed the work 
done by the association since 1892 
against high commissions, bonuses and 
race for volume. The race went on, 
however, until checked by the Armstrong 
investigation, publicity, changes in man- 
agement and revulsion of sentiment on 
these points. Continuing, he said: 

Agents Not on Trial 

In that investigation, in fact in none of 
the investigations of the past two years, 
have the agents of this country been on 
trial. Indeed, had the voice of the Na- 
tional association been heeded by those in 
executive authority, the recent troubles 
would have been averted, But, as a re- 
sult of the flagrant misdeeds, mismanage- 
ment and false ideas of a few, the honora- 
ble agents of this country, of which this 
association is composed, are to-day bear- 
ing the burden of hasty legislation, which, 
however honestly intended to correct those 
evils, was largely unnecessary for that 
good purpose and has had the actual bad 
results of seriously interfering with the 
proper conduct and progress of the busi- 
ness. 

Little Margin for General Agents 

I repeat, we are and have always been 
opposed to high commissions and in favor 
of moderate first-year commissions and 
liberal renewals. But we must oppose the 
present extreme reductions in compensa- 
tion, not merely because they cut it too 
low for present agents, but because they 
leave no provision of the cost of develop- 
ing new agents. Long experience has 
demonstrated that the general agency sys- 
tem of developing agents, in vogue among 


(Continued on Page 13.) 
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LIFE UNDERWRITERS IN SESSION 


CANADIAN AGENTS DELIBERATE 








Interesting Issues in the Business Re- 
ceive Attention from Leading 
Men in the Profession 





Toronto, Ont., Aug. 20.—(Special)— 
The Life Underwriters Association of 
Canada had Monday and Tuesday all to 
itself and the meetings formed an_ in- 
teresting preliminary to the more gen- 
eral gathering of the National associa- 
tion on. Wednesday. The Canadian meet- 
ings were both largely attended and 
enthusiastic. They opened Monday after- 
noon with President G. H. Allen in the 
chair, who delivered his annual address 
after the delegates had been welcomed 
to the city by Alderman Graham. 

Keynote From Allen 

The rather caustic criticisms made by 
Mr. Allen on the clauses of the drafted 
bill based on the findings of the Royal 
insurance commssion practically formed 
the theme for the convention, although 
many of the speakers furnished practical 
suggestions for the development of the 
business. 

Charles Jerome Edwards of the Equit- 
able Life. at Brooklyn spoke on the gen- 
eral agent and his work, saying that the 
Armstrong investigaton in that state had 
apparently regarded the general agent as 
a parasite upon the man in the field. 
He believed this unjust. No man could 
keep up the required enthusiasm unless 
he could get stimulus and sympathetic 
encouragement from the general agent 
or manager. 

Motives and Ideals Discussed 

B. Hal Brown, general agent of the 
London & Lancashire - Life, spoke on 
“Motives. and Ideals.” Although the 
theme was rather trite, he managed to 
turn it deftly and showed how the life 
insurance man could not succeed unless 
he had motives and high ideals. A. S. 
McGregor of London dealt with “The 
Dignity of Life Insurance,” and held up 
the rebater to the censure of his fellows. 
He believed that life insurance was 
worth 100 cents on the dollar and that 
companies should be compelled to sell it 
to the rich man at that price as well as 
to the poor. The dignity of the profes- 
sion, he said, was lowered by some offi- 
cers and many agents adopting repre- 
hensible practices. 

A. H. Vipond of Montreal 

A. H. Vipond of Montreal discussed 
“Field Ethics” in a short paper, saying 
that the field man stood in the front 
rank, were free from censure and taking 
the brunt of the battle when it was 
being waged fierceest. 

W. J. Bell of Guelph, under the head- 
ing of “Life Insurance vs. Banks,” called 
attention to the fact that twelve banks, 
or 25 percent, had failed since 1880, some 
as the result of criminality, while no 
insurance company had failed in the 
meantime and no insurance man_ had 
gone to the penitentiary. This statement 
was played up by the daily papers as a 
startling statement, although it has been 
a well-recognized fact among insurance 
men for many’ years. 

Cc. W. Pickell’s Address 

The report of the executive committee 
showed the association to be in a flour- 
shing condition and by vote the vice- 
presidents were reduced in number from 
nine to three. 

The sessions Tuesday were no less in- 
teresting than those of the first day, 
Charles W. Pickel of Detroit deliver- 
ing an address which caught the conven- 
tion. His theme was “The Magic Key.” 
He believed in educaton and companies 
tdking the public into their confidence. 





To get results use the 


CHECKING UP THE COMPANIES 





Commissioner Rittenhouse of Colorado 
Says Law as to Agents Licenses 
Must Be Obeyed 





Commissioner Rittenhotise of Colorado 
has gotten out another warning as to 
agency licenses. He says that he tried 
to familiarize companies and agents with 
the new laws, especially as regards the 
law prohibiting any agent from accept- 
ing business from an unlicensed agent 
or broker. Such an agent may have his 
license suspended or revoked and a com- 
pany that participates in such violation 
may have its license suspended... The 
commissioner states that notwithstand- 
ing his efforts to acquaint officials. and 
agents as regards these laws, investiga- 
tion shows the fact that several “agents 
and companies continue to ignore the 
prohibtion against accepting business from 
those who aré unlicensed. 

He calls attention to three companies 
which were first found violating this law, 
and each one admitted the offense, but 
stated it was an oversight and the law 
was not intentionally violated. The com- 
missioner says that he does not. believe 
that any. company. intentionally evades 
the law, but the fact is a number do 
evade it. He announces that the three 
companies have been let off. with the 
hope that their experience will serve as 
a warning. He is checking up the agency 
list and states that the penalty will be 
applied hereafter. 





TO OPEN COAST DEPARTMENT 

J. J. Kenny, former general manager 
of the Western and British America at 
their home offices in Toronto, has gone 
to San Francisco and will arrange for 
a Pacific coast department of the two 
companies. His future home will be in 
that city. It is understood that the new 
department will embrace the states of 
California, Washington and Oregon. 





Knudtson is Promoted 

John Knudtson of Eau Claire, - Wis., 
special agent of the Northwestern F. & 
M. of Minneapolis, has been called to 
the home office to become superintendent 
of agents for the states reporting di- 
rect to Minneapolis, including Minne- 
sota, North and -South Dakota, Iowa 
and Wisconsin. Other states are hand- 
led by general agents. 

G. Wilkinson of Milwaukee has 
been appointed special agent for south- 
ern Wisconsin. Mr. Wilkinson is a 
member of the well-known firm of 
J. O. Myers & Co and retains an active 
interest in that agency, his work for the 
Northwestern being on a- per diem 
basis. 





Milwaukee Will Have Dean Rates 

The Milwaukee Board adopted the 
Dean schedule last fall and the - raters 
have been busy applying it to the build- 
ings downtown, but the new ratés have 
never been put in force. Committees 
have visited thirteen places where the 
schedule has been applied, and the ques- 
tion of putting the rates in force was 
to have -been decided at the regular 
meeting last week, but the notices for 
the meeting were not sent out in time 
to make it legal under the rules, so an 
adjournment was taken for one week. 
At the meeting yesterday it was finally 
decided to put the new rates into effect 
immediately in the congested district. 





Gets the Southern National 


W. M. Umbdenstock of Chicago gets 
the general agency of the Southern Na- 
tional Fire for Cook county. This com- 
pany has been licensed in Illinois, but 
heretofore only wrote reinsurance. It 
has recently been licensed in New Jersey 
and Ohio. This gives the Umbdenstock 
agency three sole agencies. 





Baldwin C. Chittenden, formerly special 
agent of the Union of London, has been 
engaged as special agent by W. L. Petti- 





MARS E. WAGAR, President 
.STATEMENT JULY 3, 1907 


A. BR. PORTER, Special Agent, 


The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


R. E. GOOCH, Secretary 


CAPITAL = a $200,000.00 
REINSURANCE RESERVE - - 443,350.00 
NET SURPLUS : - - 117,088.00 
ASSETS - - = . $430,438.00 
A. P. ROSS, Special Agent, Ohio, West V and Kentucky 


Michigan and Wisconsin 














President 


Stock Company. 


=: Ohio German Fire 


Insurance Company of Toledo 


Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 
M. DONNELLY 


F. D. PRENTICE 
Secretary and Treasurer 

















Total Assets - 











Went Colema of The Western Underwriter 


bone & Co. of New York, neral agents 
of the Queen City Fire and Hawkeye. 


The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $1 30,978,798.691 





Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 





Total Liabilities except Capital - - 
Policy-Holders’ Surplus 
Total Income from all sources in 1906 - 
Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 


STATEMENT OF CONDITION, JANUARY 1, 1907 


$10,749,399-53 
6,706,405.07 


$4,042,994.46 
$8,062,185.25 





000, continues to offer to the 
Damage by Fire of unquestionable 


The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 


i iblic Indemnity against Loss or 
reliability. J 





Western Department, Erie, Pa. 
J. F. DOWNING, Gen’l Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 


Established in 1864 

















CONFLAGRATION PROOF 


Liverpool & London & G 


Insurance Company 


STATES OVER 


LOSSES PAID IN THE UNITED 
ONE HUNDRED MILLION DOLLARS 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 


New York Office, 45 William St. 


Northwestern Department: 
205 La Salle Street, - 


Geo. H. Moore, John V. Thomas, Asst. 


Lobe 


CHICAGO 
WILLIAM 8. WARREN, Resident . -* 
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OHIO FARMERS INSURANCE COMPANY 


LEROY, OHIO 
Fire, Lightning and Tornade Indemnity 


STATEMENT JANUARY 1, 1907 


Sumter med. < 
Eigen 2 Saya 
r - oe 
atuice- - - 208.0 8 
TotalAssets - - ~- $1,083,01 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IM 1848 
Losses Pald More Than $13,000,000.00 
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AS VIEWED FROM CHICAGO 


=e 
HEARING AS TO GERMAN CLAIMS 

Judge Heard of Mount Carroll, Ill, 
is giving hearings to claimants of the 
German of Freeport. The proposition 
of the Royal to purchase the assets for 
$1,850,000 has not come up yet, as the 
receiver states that he has not received 
a sufficient response to his circulars re- 
quiring an expression of opinion. The 
bulk of the claims are in San Francisco, 
and it is understood that there is some 
opposition from that quarter. 

There is considerable dispute over 
the claim of William Feiler, formerly 
secretary of the German National, who 
was in charge of the adjustment bureau 
of the German and German National in 
San Francisco. The officers of the Ger- 
man declined to pay Mr. Feiler the 
amount he put on his services before 
the receivership took place. His claim 
is for $25,000. 

Another interesting claim is that of 
F. Merges, who was general agent in 
New York City. He claims $95,000 for 
negotiating the reinsurance deal with the 
Royal; his claim is 2% percent. 

The court has ordered a 30 percent 
dividend paid claimants. The Royal’s 
offer is held in abeyance. 

M. B. Marvin’s offer of $25,000 for 
the home office building of the German 
will be accepted unless a higher bid 
is made before Stp. 4. 

++ ++ 

AWAIT REP@RT ON OLASSIFICATION 

Companies are awaiting with much 
interest the coming report of Manager 
Gibsone of the statistical bureau of the 
union, which will be issued some time 
next October. For the past three years 
the companies have heen forwarding 
their classifications to the bureau, and 
the losses on each class. While most 
companies have their own classification 
as well, they are, nevertheless, anxious 
to see the tabulated result of all com- 
panies and ascertain how nearly it co- 
incides with their office figures. It is 
predicted the issuance of results for the 
above perioG by the Western Classifica- 
tion Bureau will cause some lively shift- 
ing of carrying capacity. 

+4 cao 
AGENTS CHARGE BAD FAITH 

“Lost, strayed or stolen” is the title 
of an inquiry coming to several of the 
Chicago general agencies from local 
agents in the west in connection with 
several large retail lumber yard lines, 
ostensibly the business of the. resident 
agents, but said to have been coralled 
by certain large city agents. It is even 
whispered that these risks are written 
at a flat rate of 50 cents, which is, in 








many cases, . imaterial reduction over 
the local estimate. In Iowa, Minnesota, 
Nebraska, Wisconsin, the Dakotas, and 
as far away as Oklahoma Territory 
there is a loud cry against the injustice 
of this overhead writing. Resident 
agency laws and standard policy forms 
in several of these states do not militate 
against the concentration of the liability 
at one particular agency, as it is said 
standard policies for each locality are 
signed up by the special agents of the 
companies writing the business and 
placed in the hands of the agents con- 
trolling the lines. The present rumble 
of discontent, on account of this breach 
of good faith, promises to increase to a 
roar if present practices are continued, 
and some sensationai developments are 
promised. 


++ ae 
BIG LINE GOES TO LLOYDS 
“Who has written the Great Western 
Cereal Company line?” has been an 
anxious query on La Salle street during 
the past week. It is reported the nu- 
merous large plants of this concern, 
previously written in stock companies, 
have been covered to the extent of 
$100,000 in London Lloyds at a cut rate, 
and what individual has made the shift 
is the’ interesting question. 
++ ++ 
CUT DOWN ON FUR RISKS 


Fur risks in the northwest are be- 
coming in bad order, as the loss ratio 
on the class is climbing up ard com- 
panies are cutting down their lines on 
this business. While such risks, where 
cleaning and dressing of skins and pelts 
have all along been considered haz- 
ardous, it has developed that even the 
retail stores, where skins are not treated, 
are contributing their share to the gen- 
eral average. In these latter there is 
said to be also a moral hazard, which 
must be carefully looked after. A ma- 
jority of these risks are assumed at 
Minneapolis, Duluth and Superior, Wis. 


++ ++ 
SOME LOCAL EVENTS 


The Richmond Insurance Company of 
New York has made application for ad- 
mission to Illinois, with Rollo, Webster & 
Co. as Cook county managers. 

Harry L. Wayne, of Shipman & Wayne, 
the Chicago agents, who started a few 
days ago on a trip through the Yellow- 
stone Park, fell from_his horses at Sho- 
shone, Wyo., and seriously injured his 
spine. Mr. Wayne will not be able to 
return home for some weeks. He was a 
member of a party that was taking a 
camping trip. The injury is in the nature 
of a dislocation of the vertebrae. 

Martin & Co., who have the sec- 
ond agency of the Fidelity of New York, 
have located the western department head- 
quarters in the Postal 
ing. 
Assistant Manager H. W. Letton of the 
Prussian National, who has been abroad 
for some weeks, sailed for home this week. 


Telegraph build- 





Semiannual 





American, 
Atlanta Home . 
+Caledonian .. 


Continental .. 
Connecticut 


Fidelity, N. Y 
Firemens, N. J 


CE SED 6666.00: c0cecrencnnee 1,124,236 
FR re ee 4,135,988 
EE Setibbidesssedveenceesnacsd 17,897,193 
a eee 20,717,752 
Sct . § eee 646,072 
+London & Lancashire............ 3,506,011 
Biaronmtite Brat. BR. L..ccccccoscccs 223,353 
EE eer 4,508,871 
OY 8 RE a 1,856,170 
RE Ki daedbhwntéecedeesénetanecs 2,209,343 
SL, GN 5604060084000 c0000% 3,078,087 

MT Dieehee shed ddanésncdasses ies 54,627 
SE Wie EE Danceccecssececves 4,612,609 
SND Bis Glin vc kccccvcscves 1,043,244 
3 Fre ea ee ee ee ,814,048 
CO Sp EE Sere pees 3,620,79 
i: Michiana tietdst6 cand venpasbenes 1,181,074 
WOOD ode dic ccccvcevecsccees 3,526,514 
We GEE wvdececwasiavias 2,288,568 


*Expenditures include $96,685 dividends 


Statements 


Net Surplus Income Expend. 
$ 226,072 $ 440,499 $ 229,296 
1,046,508 1,400,891 1,269,653 
1,200,835 1,910,577 1,300,698 
125,142 59,96 40,94 
26,778 727.862 872,683 
135,815 241,294 222,133 
8,001,895 3,605,198 3,000,269 
1,282,187 1,974,258 1,649,563 
33,1 67,957 68,044 
1,045,600 503,646 310,604 
2,003,140 804,507 710.702 
71,875 559,601 536,818 
1,161,131 1,737,942 1,561,437 
2,954,683 7,440,479 7,975,896 
, 823,853 5,628,539 4,557,412 
302,236 117,517 102,890 
1,127,394 1,136,838 872,577 
101,829 195,689 147,832 
1,496,768 1,575,622 1,277,745 
46,505 41,706 788,098 
349,058 665,750 546,590 
912,843 1,255,548 1,192,497 
2,015,617 2,254,481 1,884,410 
2,333,158 1,148,741 996,5 
44,122 173,711 175,781 
1,026,076 2,009,410 1,289,428 
1,014,936 1,518,677 1,425,065 
16,03 332,682 93,595 
910,521 1,352,113 1,307,663 
669,988 715,6 742,901 


to policyholders. 


tIn the semiannual statements of the fire companies, as filed in Georgia, the 
foreign companies’ remittances to and from their home offices are not included in 


the income and expenditures items. 
ior & Lancashire, $227,272; Northern, 
36,712. 


The Northern received $278,175 from the home office. 


The following amounts were sent to home offices: 


$445,096; Phoenix, $201,837; Caledonian, 





CAPITAL $1,000,000. 


FIDELITY 


FIRE INSURANCE CoO., 
Continental Building. 
46 CEDAR &T., NEW YORK 


WESTERN DEPARTMENT: 
260 LA SALLE ST., 








CHICAGO, ILLS. 


RESPONSIBLE 


ACENTS WANTED. 


LOSSES PAID CASH 





WITHOUT DISCOUNT. 








ASSETS $2,570,712. 


LIABILITIES $626,112. 


SURPLUS TO POLICYHOLDERS $2,046,600. 





Insurance Zompany 
OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - - - $500,000.00 
RESERVE - - 403,635.59 
SURPLUS 1o Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


NATION A L NORTHWESTERN F&M. 


Tusurance Zompany 
OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 


CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 


HH. M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 





Automobile Insurance 








for 
from FIRE, EXPLOSION, SELF-IGNITION, L 


COLUMBIA 


INSURANCE COMPANY 


of Jersey City, N. J. 


as AUTOMOBILES under the most liberal 
mo 

IGHT 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 


licy, coverin ‘ainst loss or damage arising 
ING and THEFT. Also against loss by 





MICHIGAN OHIO 








KENTUCKY 


BIERCE & SAGE 
compantes rePREsextep GENERAL AGENTS 


WISCONSIN MINNESOTA 








CONCORDIA FIRE INS. co. Detroit, Mich. 
wai i SPECIAL NTS pas 
a City ex neipees F. M Pr general Class of 
ew Yor! . M. . We write a 
GERMAN INSURANCE CO MICHIGAN 
Pi Pa. van. business and desire representation 
COLONIAL URAN R CE CO. F \ MARSH in every Town, ey — 
ew for: States. 
IN FIRE TNS. CO Detroit, Michigan. soueh atnaan: dasane te 
Philadel wi 7 D on- 
NASSAU FIRE ORA CE CO. OHO AND KENTUCKY, | United States and any agent repre- 
. xs Cleveland - genting one or more of our com- 
DIXIE FIRE SURANCE co. GEO. B. SEDGWICK. | panies is entitled to the full capac- 
NATIONAL LUMBER INS. CO. Boxss56, Milwaukee, Wisconsin. ity of our Office. 
3uffalo, N. Y. . Cc, WRITE US. 
BEN FRANKLIN INSURANCE CO. {Minneapolis and St. Paul. 
Allegheny, Pa. Minneapolis, Minn. — 














C. K. HOLLOWAY, Pres. 














Walla Walla, "The Hartford of the West." 


171 La Salle Street, 
CHICAGO 








O. G. PARKER, Treas. 


Live Wire Connections Wanted in Every Town and City 


om | balla a ats 
$200,000 — 

re Pace) = 
$385,242.39 IRE, NSURANCE 3 Betas 


COMPANY 
The wealthiest city in proportion to population 
on the Pacific Coast, and ranks 4th in the United g 


Cc. P. CONAWAY, Secy. 

















tates 
C. H. SPENCER, 

Manager Central Department 
H. W. COLSON, 

Supt. of Agencies 
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OHIO AND WEST VIRGINIA 


JUMP ON THE ADMINISTRATION 





Failure to Keep Up Cleveland Fire De- 
partment Equipment May Become 
Political issue 





Insurance conditions will probably get 
into politics in Cleveland this fall. One 
of the Republican newspapers has been 
printing articles regarding the poor ap- 
paratus of the fire department and the 
utter disregard on the part of the ad- 
ministration of the criticisms and recom- 
mendations of the engineers of the 
National board, who made an investiga- 
tion of the city over a year ago. As 
a result of this negligence, this paper 
states, business men are paying ex- 
_ cessive rates for their insurance, many 
of them twice as much as they should 
be paying. Indirectly each of these 
articles, some of which are run on the 
first page and illustrated with pictures 
of the apparatus, is a blow at Mayor 
Johnson and his administration, as well 
as an object lesson in allowing fire- 
fighting machinery to get behind the 
times. The articles speak well of the 
fire department and its management, 
but whether they are intended for po- 
litical purposes or not, they will prob- 
ably act as an aid in getting more and 
better apparatus for the department and, 
incidentally, in saving heavy losses. 


Notwithstanding the close supervision 
of the business in Cleveland, complaints 
of unprofessional work are made. From 
what some of the agents say, there are 
a few offices in the city that are not 
sticking very closely to the bureau 
rates, especially in cases where the as- 
sured puts up a hard kick. Some agen- 
cies pay no attention to the competition 
that comes in this way and go on main- 
taining their prices, while others report 
to the exchange and meet competition. 


A well-known agent said a few days 
ago that many business houses had re- 
duced the lines carried sufficiently to 
make their premiums something near 
what they were before the advance in 
rates took place. In fact, they were ad- 
vised to do so in some cases, where the 
additional expense would make a heavy 
draft on their profits. In spite of the 
fact that companies have endeavored to 
show why an advance was necessary, 
some of the agents are not yet in sym- 
pathy with the movement. Should the 
reduction of rates, as a result of the 
high-pressure system, not be large 
enough to make an appreciable differ- 
ence, still more dissatisfaction may arise. 


Within the coming year it is probable 
that a number of large concerns will equip 
their plants with sprinklers. Whatever may 
be said, this has a rather depressing effect 
on agents, as it reduces the returns so ma- 
terlally that the result is very apparent in 
summing up the year’s business. 

Agents are complaining of the extreme 
dullness in business this month. Business 
men are away on vacations and the business 
promised for many of the agents has not 
materialized. A revival is expected in Sep- 
tember. 

At a meeting of the Insurance Exchange 
a few days ago C. H. Parsons and J 
Oswald were chosen members of the gov- 
erning committee to succeed W. H. Wil- 
bor and Lewis Hartz. 





Ohio Hand Book Ready 


The 1907 edition of the Underwriters 
Hand Book of Ohio has just been issued 
by the Western Underwriter Company. 
This book gives a complete directory of 
the local agents of the state and the 
companies they represent. It also gives 
the list gf companies of all kinds author- 
ized in the state, their address, officers, 
and general or special agent covering 
Ohio. A directory of fire insurance spe- 
cial agents traveling Ohio is also given. 
Statistics on Ohio business and fire pro- 
tection of towns are other features. 

It is a book that every company operat- 
ing in Ohio, every field man and every 
local agent should have. The cloth- 
bound edition for local agents’ use sells 


at $2 @ copy and the leather-bound, thin- 
paper edition, for field men to carry, at 
$2.50. 


Warehousemen’s Mutual 

At a meeting of storage warehouse 
men at the Chittenden Hotel, Columbus, 
Monday, a movement was set on foot 
to organize a mutual company to carry 
storage property and contents. Owners 
claim stock company rates are too high 
and that both they and their patrons 
are dissatisfied. It is a question, how- 
ever, whether owners of stored property 
would be willing to accept assessment 
insurance of that kind, should an or- 
ganization be formed. 





NEWS OF WEST VIRGINIA FIELD 





Companies will Insist on the Dean 
Rates Being Used at Fairmont 
—Other News 


Although the agents of Fairmont, 
W. Va., have asked their companies 
not to require adherence to the new 
Dean rates, most of the companies in 
their replies have insisted that the rates 
be gotten. The rates on some of the 
stores in Fairmont have increased quite 
a little under the application of the 
Dean schedule. Inspector Brown and 
Secretary Shirer of the West Virginia 
Fire Underwriters Association went to 
Fairmont the other day to explain the 
makeup of the rates to the local agents 
and to consider their grievances. Fair- 
mont is the first city of any size to 
have the Dean rates promulgated since 
they were adopted at Clarksburg. 

Although there has been some pro- 
test on part of agents in West Virginia 
over the new rates on glass factories, it 
is hardly likely that the companies will 
desire rates decreased on this class. 
Most of the companies only take small 
lines on these factories and do so more 
as an accommodation. Some compa- 
nies will not write them at all. The 
new rates on glass factories, the com- 
panies say, are not .too high consider- 
ing the record of that class. 

The losses in West Virginia this year 
have not been above normal. Most of 
the companies report a very satisfac- 
tory ratio. 

At a meeting of the Wheeling local 
board last Thursday action was taken 
by which the appointment of three mem- 
bers to do the rating for Wheeling 
practically establishes an independent 
rating bureau. The board notified the 
Sellers bureau of Columbus that after 
two weeks the advisory rates given out 
by it would no longer be accepted. The 
decision of the Wheeling agents was 
immediately placed before the super- 
vising committee of the companies, who 
will take immediate action. 








Investigating Farm Fires 


Deputy Fire Marshal A. T. Ulman 
of the northeastern Ohio district is 
examining witnesses in regard to 
three farm fires which have occurred 
in Ashtabula township, on the South 
Ridge, within the past two months. 
The last fire was on Sunday, July 28, 
when two large barns were destroyed at 
4 a. m., one on the farm of H. H. Burke 
and the other, a quarter of a _ mile 
away, on the farm of Albert Tyler. 
Both fires were started within a few 
minutes of each other and the country- 
side is well wrought up over it. It is 
thought they have a clew to the right 
party. 





West Virginia Agency Appointments 


Cosmopolitan—J. BE. Shelton, Huntington. 

Eagle—S. B. Halbert, Fairmont; L. H. 
Perkins, Princeton. 

Farmers & Merch.—Robson & Prichard, 
Charleston; J. F. Ellis, Huntington; J. W. 
Windon, Pt. Pleasant; W. D. Swearing- 
ton, Parkersburg. 

Ger. Amer.—Harrison & Heskety, Pied- 


mont. 

Germania—L. F. Smith, Belington; Big 

Sandy seuerence, Agency, “Williamson. 

Guardian—J. ill, ng 
em; 


J. B. 
WwW. F. Alexander, 


Hartford—T. $ Kemper 
Cunningham, Pennsboro; 





Charlestown; 


Cc. C. Staats, Ripley. 





ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


$300,000.00 Reinsurance Reserve - - $722,879.65 
| ey for all other Liabilities 72,941.83 Net ¢ Surplus a >.* - 156,504.13 
GEORGE BRUMDEY President Gusta v WOPLARGER. Jr., Vice-President 
FRANK DAMKO Secretary C. HUGHES, Supt. of Agencies 
BIERCE . & SAGE, ly ts for Mi and Ohio 
hitney Opera House Detroit, 


SPECIAL AGENTS—1, 7. KIRKWOOD, Cleveland; FRANK M. SAG : 
WICK, Ist E, Detroit; GEO. B. SEDG- 


COOPER 


Fire Insurance Company 
OF DAYTON, 0, 





E. J. FORNEY, Pres. J. M. COOK, Seo’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 








$4,528,560 
655,771 


| AN AGENCY COMPANY 


Insurance - 
Premium Notes 








CHAS. VAN AUSDAL 
Vice-President 





BAVID B. CORWIN 
President 





GHAS. W. SCHENK, Secretary BUSINESS CONFINED TO OHIO 
Fire Insurance at Cost Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 
. President. J. H. LEIDING, Secretary 
ASSETS, $83,680.25 | NET SURPLUS, $70,620.44 
Agents Wanted in Ohio. Surplus Business in other States considered. 


J. H. LEIDING, ae amen 


3 Masonic Temple ° ° ° 


A. B. IDESON, 


HOME OFFICE: CINCINNATI, @HI® 





CHARTERED 1851 


RICHLAND 


Mutual Insurance Company 
MANSFIELD, OHIO 


ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





DIRECTORS: 
cea H. R. Smith T. R. Barnes Lewis Brucker 
A.C.Cummins E. B. Caldwell J. A. Rigby 
G. Ww. POHLMAN be oe President N.8. Reed J. W. Jenner 6. A. Jennings 
E.W.BURNET - - Secretary Assets, $2,075,550.55 
G. W. POHLMAN, Jr. State Agent’ a. z. sMITH, Pres. R. SMITH, Sec'y 





THE SPRINGFIELD UNDERWRITERS 
ZED 1902 
ee INSURANCE 9 or TE acon. 


M,L. MILLIGAN, racas. 
SPRINGFIELD, OHIO 


E. C. PRICE, auovirvon «4 vV. Presr. 
JOHN G. WETZEL, sgo'tv. 
AGENTS WANTED AT ALL DESIRABLE 
CORRESPONDENCE SOLICITED 


POINTS IN OHIO 
Samuel Gans Company a 
FIRE AND GERMAN FIRE 


MARINE SALVAGE Insurance Company 
of WHEELING, W. Va. 
207-209 E. Madison St. 


Telephone Mata 278 CHICAGO Nese -- > 
SOUTHERN DEPARTMENT: 


WM. F. “Gael, Eves y 
1005 Washington Ave., ST. LOUIS Fr HARK, qe 














1. F. Small, Superintendent F af W. tem t of Agencies 
Bell Telephone 3081 W. R. RICE, Special Agent 








i, A. RICHARDSON, President WM. D. DENNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, 8200,000.00 


This Company had only $17,250 involved in the San Francisco confla whieh has 
. At 7 ss paid in full without discount. sae 


Vedder Underwriter Co., General Agent for the United States 
61 Wiliam Street, New York 





&. G. BUSWELL, Ceok County Maseger, Chieage 
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Home—H. W. Thompson, Moundsville. 

North America—C. C. Staats, Ripley; 
Park & Cole, Ravenswood. 

North River—Thos. Henritze, Bluefield. 

Pennsylvania—Flat Top Ins. Agency, 
Bluefield; Thomas & Hartly, Spencer; C. C. 
Staats, Ripley. 

Phila. nd.—Harry Meredith, Middle- 


e. 
eons, Eng.—T. M. Frye, Princeton. 
Spring Garden—L. H. Perkins, Prince- 
ton; George W. Farmer, Capon Springs. 


OHIO NOTES 


Bros. have purchased the agency 

Py ae Hyde & Co. at Cambridge, Ono 

At Washington C. H., Ohio, Frank M. 
Fullerton unionizes, the Connecticut going to 
Willis Stutson. 

Cc. C. Booth, formerly a local agent at 
Ashtabula, has gone to Toledo to make his 
home with his daughter. 


The New Hampshire and the Sun of 
England have established a new agency 
with Lewis Black of Wellsville, Ohio. 


McKenna, Lehnertz & Co., composed of 
john F. McKenna, J. A. Lehnertz and J. 
‘A. Malone, have opened a new agency at 
Toledo, with offices at 227-28 Ohio building. 

The Peoples Telephone Company ex- 
change at Akron, Ohio, has been written 
without the 80 percent reduced rate 
clause, and agents have been requested to 
attach same. 

The Portsmouth (Ohio) local agents are 
reported as charging up in their monthly 
accounts to companies’ local board ex- 
penses, under the guise of postage. The 
charges are being turned down when dis- 
covered. 

The Southern National of Austin, Tex., 
will enter Ohio. The arrangements have 
as yet not been completed as to the estab- 
lishment of agencies, but it is understood 
that agents are to be appointed in only 
the larger cities. A prominent Cleveland 
man is one of the directors in the com- 
pany. 

At Toledo, Ohio, the building occupied 
by the Owens Bottle Machine Company and 
the Kent Machine Company, N. 8. 
Libbey street, is being equipped with 
Grinnell sprinklers, to be operative about 





Sept. 10. The wholesale hardware store of 
the Bostwick-Braun Company, a new build- 
ing on Summit, Monroe and Perry streets, 
is to be equipped with Grinnell service by 
Jan, 1. 

Isaac Barg, the Cincinnati dye house 
operator, was convicted in the lower 
court and a sentence of $25 and costs 
imposed on the specific charge of failing 
to remove from the premises at 709 Vine 
street, by the order of the state fire mar- 
shal and chief of the fire department, 
benzine, naphtha and gasoline. Barg is 
now liable to a fine and costs for every 
day he has operated since June 20. 





New Ruling in New York 


The attorney-general of New York 
has ruled that unauthorized fire insurance 
companies cannot have an agent or an 
office in New York, receiving applica- 
tions on risks located outside of New 
York, no contract to be binding until 
ratified. at the home office of the com- 
pany in another state from which all 
policies are to be issued and where all 
premiums are to be received. The at- 
torney-general holds that such a trans- 
action is one within the state, and there- 
fore comes within the statute prohibiting 
agents doing business with unlicensed 
companies. , 

There are some surplus line brokers 
in New York that represent unadmitted 
companies that will be affected by the 
ruling. 





New Oregon Standard Policy 


Fire companies doing business on the 
Pacific coast are confronted with the 
ruling regarding the new Oregon stand- 
ard policy. The insurance department 
has sent out a sample form, which 
must be followed. The policy instead 
of folding like the ordinary policy folds 
over on the top border, like most of the 
legal documents. On the front page 
must appear only the description of the 
policy. On the second page are the 
printed conditions, which are like those 
of the New York standard form. On 
the third page must be all riders, en- 
dorsements, permits, clauses, etc. that 
are not in conflict with the law. On 
this page also is a place for the assign- 
ment blank. 





The Knickerbocker Fire of New York is 
being organized by Clarence L. Fabre, 
Frank E. Mendes, Leon W 
their friends. The proposed capital is 
$500,000, with $500,000 paid-in surplus. Mr. 
en was formerly with the New York 

re. 





MICHIGAN AND INDIANA 


DON’T WANT CONGRATULATIONS 








Eldridge Is Afraid Putnam Would Bank- 
rupt the Association Unless He 
Prepays the Charges 





Detroit, Aug. 20.—(Special Correspond- 
ence.) —The committee having in charge 
the Flint meeting requested the secretary 
of the association to invite Secretary Put- 
nam of the National association to be 
present and address them, which he did. 
In due time a reply was received, about 


as follows: “Aug. 20 I address the 
life underwriters’ association at To- 
ronto. Next day the fire underwriters 


of Toronto. Then, with Mrs. Putnam, 
I am going to take a trip down the St. 
Lawrence River to Montreal. Then I 
am going to attend the state association 
meeting of the New Hampshire agents. 
After that I slide over to New Jersey 
and help reorganize that state organ- 
ization. Then I have the August 
number of the Bulletin to get out. So 
I cannot accept your very kind invita- 
tion.” But in closing he says: “I will 
send you a long telegram of congratula- 
tion.” 

Eldridge replied: 

“Sorry you cannot attend. You are 
an awful busy man. Cut out the long 
telegram of congratulation. Our cash 
box is empty. Our experience in these 
cases has been costly. So we warn all 
who want to do a good thing for us at 
our cost not to do it.” 


I understand there is a new million- 
dollar nonunion company being organ- 
ized in New York and soon will be 
looking over Michigan with a view of 
placing agents. I do not know who is 
the head of the organization, but do 
know it is under way, for the reason 
that its prospective representative has 
interviewed me. don’t know when 
this influx of insurance capital will load 
the state, but I have an idea that the 
wagon is pretty well filled now. Of 
course, the more companies the more 
agents—and additional trouble. 


I noted in last week’s paper a certain 
well-known office was soon to be crip- 
pled by the loss of a young lady, who 
had charge, on account of her getting 
married. I did not know that other 
offices were about to be crippled the 
same way. I have had a half dozen 
calls from other young ladies, asking 
how I got onto the fact. Well, ladies, 
you don’t take any chances. If you can 
stand the trials incident to insurance 
work, you will be safe in taking passage 
on the: matrimonial ship. 


Fire alarms, like baseball teams, are 
uncertain. You go on for a long period 
and get used to no calls, when a 
leaf is turned and the engines pass 
your office almost hourly. The past two 
weeks have started the alarms. Up to 
this time we have had but one serious 
loss. The Dizner & Sons’ mattress fac- 
tory burned, loss $20,000, being total as 
to insurance carried. Raymond & Ray- 
mond placed the insurance. 


. G. Hoonberger, vice-president of 
the Southern National Fire of. Austin, 
Tex., is in Detroit locating an agent for 
his company. The company has recently 
entered Michigan and Ohio. This is a 
small company, but it has a good repu- 
tation. I understand it wants business 
and will try and locate in an office that 
will be a producer. Companies are com- 
ing into Michigan so fast that a new 
lot of agents will have to be made in 
order that they may get representation. 

Orv Detroiter. 





Changes in Michigan Field 
Edward F. Richards, who for about 
a year has been special agent of the 
New York Underwriters in Michigan, 
assisting State Agent Hicks, has been 
appointed Michigan special agent of the 
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GENERAL AGENTS FOR THE UNITED 
. STATES 


CHICAGO. 159 La Salle S, 





EDGAR M. DAVIS, President 


A SOLE AGENCY COMPANY 
St. Louis Fire Insurance Co. 


ST. LOUIS, MO. 


CHAMP C. CONNOR, Secretary 


CAPITAL $100,000 





CHARLES W. DAVIS, Special Agent,-Ohio, Michigan Wis- 
consin and Northern Illinois, 159 La Salle St., Chicago 





C. C. BOWERSOX, Special Agent, Missouri and Southern 
Illinois, Home Office 
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Reinsurance 
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WE WRITE FARM'‘BUSINESS 


Quon 


SIOUX FALLS, &. D. 


LEBO, ANDERSON & YOUNG, Managers 
Western Department, 159 LaSalle St., CHICAGO 


Sarplas 
Over 


$400,000.00 








COLONIAL 


ASSURANCE Co.,OF N.Y. 


Ome of the Best 
NON-UNION 
COMPANIES 





A straight, square Agency Company. No “surplus lines’ 
or overhead writing. 


Pursues a steady, broad-minded underwriting policy, backed up by 
good reinsurance facilities. 





SUBSTANTIAL NET ASSETS 





well Known for 
Prormpt & Liberal 


AQGAjustments 





COLONIAL 


ASSURANCE Co..OF N.Y. 











The North River 


INSURANCE CO. 
OF NEW YORE 
Incorporated 1822 
95-97-99 William St. NEW YORK CITY 


WESTERN DEPARTMEMT FIELD MEN 
R. W. HOSMER, General Agent, 
Illinois and Ohio, Chicago, Ill. 
BIERCE & SAGE, General Agents, 
Michigan and Wisconsin, Detroit, Mich. 


F. F. MURRAY, Special Agent, 
Indiana and Kentucky, Cincinnati, 0. 





Crum & Forster 
GENERAL AGENTS 


North River Insurance Co. Building 
NEW YORE 


United States FireIns. Co., ~- Ino, 1824 
Empire City Fire Ins.Co., - “ 1850 
Nassau Fire Ins.Co., - - - “ 1852 
Peter Cooper Fire Ins.Co., - “ 1858 
Dutchess Fire Ins. Co.,- - - “ 1006 
National Lumber Fire Ins. Co., “ 1906 


SURPLUS LINES AT TARIFF RATES 





For agencies in Ohio, Indiana and Kentucky address 


F. F. MURRAY, Special Agent, 
Commercial Tribune Bidg., Cincinnati, Ohie 
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Western and British America, succeed- 
ing W. Somerville, who takes New 
York state, outside of the metropolitan 
district, for the two companies. Mr. 
Richards was formerly connected with 
the Sutton agency at the Soo. 





Maxwell Doing Field Work 

J. H. Maxwell of Port Huron, Mich., 
who formerly was in the local business 
as a member of the firm of Spalding & 
Maxwell, is now doing per diem special 
agency work for the North America 
and Philadelphia Underwriters in Mich- 
igan, assisting State Agent Medbury. 





Indiana Agency Appointments 

L. & L. & G—Maud E. Krisher, 
Manchester, 

National Union—C. H. Ayer, Elberfield. 

Niagara—T. E. O’Connor, Freeland Park; 
Ww. . Best, Nappanee; W. Rice, Dan- 
ville; Dell Dragoo, Red Key; Macy & Son, 
Liberty; N. M. Teegarden, Veedersburg. 

Pennsylvania—L. H. Ballard, Lebanon; 
D. B. Cooper, Greenfield; G. M. Fleming, 
Warren. 

Phenix—W. L. Wise, Leigh 
Kochenour, Brownstown ; Halbett, 
Francesville; C. W. Danielson, Hamlet. 

Royal—C. M. Bowers, Moore's Hill. 

Royal Exch.—F. A. Halbett, Francesville. 


New 


Vincennes ; 
F. A. 


State, Eng.—Kepler & Weller, Richmond. 
Sun, Eng.—R. R. Cave, Akron. 
Westchester—E. T. White, Newcastle; 


Shattuck & Scheutz, Brazil. 


Will Paint the Town Red 

H. O. Phillips of the Hanover Fire, 
who recently announced that he would 
spend his vacation at home, was seen 
early yesterday morning on the back 
steps of his home on Park avenue in- 
dustriously mixing a can of paint; color 
unknown.—Indianapolis Commercial Re- 
porter. 





Chesterton’s Waterworks 

The contract for the waterworks at 
Chesterton, Ind. has been awarded. 
The contract provides for a pumping 
station to be built on block one in the 
third addition, just west of the organ 
factory, in Main street, the erection of 
an elevated tank 100 feet high, with 
a capacity of 50,000 gallons, the instal- 
lation .of a 25-horsepower Otto or Fair- 
banks-Morse engine and a Gould pump, 
and the laying of 18,350 feet of mains. 
Twenty-six hydrants are to be installed. 
Water pipes are to be laid in several of 
the town’s streets. 

The waterworks is owned by a private 
corporation, with a franchise for twenty- 
five years, giving the town the privilege 
of buying in eleven years. 





Jackson Needs Protection 

City officials of Jackson, Mich., made 
a test of the capacity of the water mains 
on North Mechanic street, near the An- 
ketell lumber yard, and the supply of 
water was found to be inadequate to put 
out a big fire in that locality. Only a 
four-inch main is laid in North Mechanic 
street and No. 1 engine alone can pump 
it dry. There is a good-sized main in 
Ganson street, but south of there the 
facilities for fighting fire are meager. 
The fire commissioners say that it is now 
up to the city to improve the conditions. 





Roasts Pumping Service 
The Grand Rapids Herald says edi- 
torially: 


If the city system were under private 
control the inadequacy of the pumping fa- 
cilities would not be tolerated. The instal- 
lation of a duplicate plant would be in- 
sisted upon as a safeguard against acci- 
dent. The need of another pump has long 
been known and often urged, but the city 
is still getting along with a single pumping 
plant and that grown old. This is true in 
spite of the fact that many miles of new 
mains have been laid since the last addi- 
tion to the present plant was made and 
a much larger area covered. The report of 
the fire underwriters calls attention anew 
to the situation and its dangers, and the 
matter should receive immediate attention 
from those in authority. 





Michigan Agency Appointments 


Franklin—E. L. Clapp, Centerville; J. W. 
Lovett, Colon; F. H. Whitney, Detroit; 
BE. EB. Harwood, Mecdon; L. O. Miller, 
Three Rivers; Bert R. Platt, Vicksburg. 
Glens Falls—Dix & Wilkinson, Berrien 
rings; L. H. Rothfuss, Blissfield; T. D. 

ingon, Central Lake; C. A. Althoff, 





Detroit; G. B. Gunnison, Jackson; C. S. 
Parks, Kent City; C. H. Brown, Nashville; 
Cc. H. Schultz, New Buffalo; L. G. Souter, 
Shelby; Masters & Downs, Waldron; J. H. 
Wortley, Ypsilanti. 
Ham.-Brem.—F. F. French, East Tawas; 
D. H. Power, Northport. 
Hartford—R. E. Springett, 
F. Beverly, Rockford; M. 
Sparta; J. C. Winans, Waldron. 
Illinois Bankers—F. A, Foster, 
ton; J. 8. Sibben, Manistee. 
State of Ill.—J. R. Edwards, Dowagiac. 
Milwaukee—J. M. Patten, Hastings. 
New Jersey—S. M. Clarke, Battle Creek. 
Northern, Eng.—Wm. J. Miller, Rapid 
River. 
Ohio German—Ignatius Reagan, St. Ig- 
nace, 
Pennsylvania—McCall Brothers, Ithaca. 
Phenix, Eng.—G. J. Gnau, Detroit. 
Royal—E. N. Gurney, Caro. 


Lowell; D. 
N. Ballard, 


Luding- 


— Ct.—W. F. Tiefenthal, Hop- 
ns. 
St. Louis—Reeder-Hyman Ins. Agency, 


Grand Rapids. 
St. Paul—C. S. Parks, Kent City. 
Sun, Eng.—Snider & Riley, Mt. Pleasant. 


Western Reserve—Teeple & Forshar, 
Manistique. 

Westchester—J. M. Smith & Co., Vicks- 
burg. 

Cosmopolitan—C. G. Rogers, Crystal 


Falls; J. R. Spencer, Iron Mountain. 

Fire Assn.—E. H. Parker, Detroit. 

Franklin—Carl W. Graves, Sturgis. 

Ger. Alliance—I. Calkins & Co., Albion; 
A. W. Peterson, Ironwood. 

Ger. Amer., N. Y.—B. J. Doolittle, 
Tekonsha; J. H. Smith & Co., Vicksburg. 

L. & L. & G.—B. J. Doolittle, Tekonsha. 

National, Pa.—Haarer & Son, Ann Ar- 
bor; Otto Stoll, Detroit; B. G. Hoyt, Grand 
Haven; Slye & Co., Ionia; G. R. Bronson, 
Lansing; B. H. Tellman, Muskegon. 

New Jersey—M. H. Hoisington, Adrian. 

N. W. Nat’l—E. E. Cross, Jackson. 

Ohio German—Charles G. Rogers, Crystal 
Falls; J. R. Spencer, Iron Mountain. 

Royal—J. M. Rau, Cedar Springs; R. E. 
Springett, Lowell; J. C. Winans, Waldron. 

Spring Garden, Pa.—A. E. Howard, 
Three Rivers. 





MICHIGAN NOTES 


At Mt. Pleasant, Mich., the Snider-Riley 
Company succeeds Snider & Snfder. 
Byron G. Doolittle has purchased the 


egency of Herbert W. Cushman at Tekonsha, 
Mich. 


The first agency of the London & Lanca- 
shire at Grand Rapids has been transferred 
from C. W. Watkins & Co. to the Grand 
Rapids Fire Insurance Agency. 

At Detroit the large plant of the Mich- 
igan Stove Company, recently damaged 
by fire, is being reconstructed. Phcenix, 
1907, sprinklers are being installed, which 
will be in service by Jan. 1. 


Lansing is growing rapidly and the fire 
commissioners think it advisable to extend 
the fire limits, not only uptown, but in the 
north end also, and to give the south end a 
fire limit, which is now without one. 

At Vicksburg, Mich., James N. Smith & 
Co. have purchased the Charles L. Keep 
agency and now represent the New York 
Underwriters, German-American, L. & L. 

G., National of Hartford, New Hamp- 
shire, Hanover, Firemans Fund and West- 
chester. 





INDIANA NOTES 


. D. O. Moore & Co. succeed Moore & 
Hammond at Boonville, Ind, 


Daily practice drills have been intro- 
duced in the Michigan City (Ind.) fire de- 
partment. 

Clarence Donnell, local agent at Greens- 
burg, Ind., has left the town and it is re- 
ported is behind with his companies. 


The Rough Notes Company of Indianapo- 
lis has just issued the 1907-1908 edition of 
the Indiana Insurance Directory. Price $2. 
The book is complete and up to date. 

At Francesville, Ind., F. A. Hollett has 
purchased the union agency of E. R. 
Burgett and has resigned the American 
and Security, which have gone to Chris. 
Hubbard. 


The building, 42-50 South Meridian 
street, Indianapolis, is reported in a state 
of partial collapse, a portion being torn 
down and the automatic sprinkler system 
removed. The building has been occupied 
by the Daniel Stewart Company. 


Preston Mitchell, who for a few months 
has represented the National of Allegheny, 
Shawnee and Federal Casualty at Mich- 
igan City, Ind., is seeking to sell his 
agency. He is a hustler and has done 
quite a business, but he finds the field 
very thoroughly worked. 


On account of defective electrical equip- 
ments 1 percent has been added to the 
rates on buildings and contents, 231 
Massachusetts avenue, 624-626 Massachu- 


setts avenue, 513-519 Indiana avenue, 
501-507 East Washington street, 538-540 
East Washington street, Indianapolis. 


Agents have been asked to apply advance 
and existing policies. 





Henry F. Duncan, junior partner of the 
prominent Louisville local agency firm of 
McAtee & Duncan, died suddenly Satur- 
day evening last of apoplexy. He was for 
eight years insurance commissioner of 
Kentucky. 





THE 


ALLEGHENY 


FIRE INSURANCE COMPANY 
Allegheny, Pa. 


A GOOD AGENCY COMPANY 


R. H. GILLIFORD, President 
C. G. WATT, Secretary 


AGENTS WANTED IN OHIO AND MICHIGAN 
ADDBESs 
THOMAS C. PARSONS, Special Agent 
CLEVELAND, OHIO 
F. A. ROTHIER, Pres’t ADAM BENUS, Sec’y 
—-THE— 


Cincinnati Underwriters 


Eureka Fire and Marine 
and Security Insurance 





Companies of Cincinnati, 0. 
Statement Jan. 1, 1907. 
Cash a eantowese ones ++++$250,000.00 
Reserved for Reinsurance.............+ 218,596.60 
SE BED re c00c ccczcs sec ntse cece 31 
FEES Be ccececccncssscce cocscsecess QRAPee 
Total Assets, .... 2... e++2 sees cece +++-$712,105,13 


Losses Paid Since Organization. .@3 ,324 872.45 





Local agents :hould get our prices on | 


Policy Labels 


The Western Underwriter Co. 


145 La Salle Street, Chicago 





‘THE COMPANY WITH THE PYRAMID* 


ro) 
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101,451.03 219,983.34 
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NEWHAMPSHIRE 
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WESTERN SPECIAL AGENTS 


ney, Chicago; M. S. Moore, Terre Haute, 
Ind.; Geo. K. March, Hillsdale, Mich.; D. C. 
Mo.; C. W. Kru 

eb.; Jones 
Ohio; A. T. Bailey, Denver, Colo. 








D. H. DUNHAM, President 


FIREMEN’S 


COMPANY 


CHARLES COLYER, Vice-Pres. 


INSURANCB 


A. H. HASSINGER, Secretary 


NEWARK, N. J. 


OF 


ORGANIZED 1855 


Assets, $4,394,068 


Gapital, $1,000,000 


Net Surplus, $1,915,685 


Surplus to Policy Holders, $2,915,685 


NEAL BASSETT, General Agent., 


159 La Salle St., Chicago 


Illinois, Wisconsin, Minnesota, lowa, Nebraska, Missouri, Kansas, Colorado, Oklahoma, 
, Utah, Kentucky, Tennessee, Arkansas. 


A. F. McKAY, Special Agent , Delaware, Ohio. 


Ohio, Indiana, Michigan, West 


Virginia, Western Pennsylvania 





ORGANIZED 1872 


GUARDIAN 


Fire Insurance Company 
OF PENNSYLVANIA 


capa, -- « 
ee. «+ > 
NET SURPLUS, - - 





$200,000 
433,764 
70,405 


ORGANIZED 1882 


SOUTHERN 


Insurance Gompany 
NEW ORLEANS, LA. 





CAPITAL, - - - $200,000 
ASSETS, - - - - 623,566 
NET SURPLUS, - - 109,251 





WESTERN DEPARTMENT 


159 LA SALLE STREET, :: :: 


CHICAGO 


JOHN E. HENDRY, General Agent 





RHODE ISLAN 





» INSURANCE 
COMPANY 


OF PROVIDENCE, RHODE ISLAND 
STARKWEATHER & SHEPLEY, General Agents 





SURPLUS LINES 
Weare also attorneys and have authority to bind and issue policies for the 


ae YS surplus line companies. 


Union (st. 1828) of Paris, La Paternelle (Est. 1843) of Paris. 


(Est. 1879) of Paris. 
of Paris. Du Ph 
Sun (Est. 1820) of Paris. 


La National (Est. 1820) of Paris. 
Amsterdam. Amsterdam Londonof Amsterdam. Al] these 


La Metropole 


L’Urbaine (Est. 1838) of Paris. D’Ass’ce Generales (Est. 1819) 
enix (Est. 1819) of Paris. 


La Confiance (Est. 1844) of Paris. 
Standard (Est. 1901) of 


companies have money 


on deposit in this country subject to our check for the payment of losses. 


STARKWEATHER & SHEPLEY 


159 La Salle Street, Chicago 
NEW YORK 


PROVIDENCE 


H. V. BURROWS, Manager 
BOSTON 
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IN ILLINOIS AND WISCONSIN 


WILL FORCE THE VITAL 








ISSUE 





Agents Will Have to Get All 
nies in Line or Resign 
Rate-Cutters 


Compa- 





It is likely that the Illinois Field Club 
will soot commence its plan of forcing 
the issue with cut-rate companies in a 
number of points where field club com- 
panies are in the same agency. Where 
two classes of companies are represented 
by the same office, the tariff companies 
naturally suffer, as the agent will use his 
cut-rate concerns where he finds the as- 
sured holds out against the full rate. 
By allowing such companies to remain 
in the agency, the field club companies 
are also injuring their associates in other 
agencies. The plan is to have the agent 
select either the tariff companies or the 
outlaws or else get full rates for all his 
companies. 

There are agencies in a number of 
Illinois points that are trouble breeders 
because they house a few of the com- 
panies that clip rates to get business. 

The aim will be to get the rate-cut 
ters in a separate office and then deal 
drastically with them. 





Manitowoc Adopts Dean Rates 
The recommendations of Advisory 
Rater Lancaster under the Dean sched- 
ule, at Manitowoc, Wis., have been 
adopted by the local board of that city, 
to take effect upon the delivery of the 
new rate books, presumably Sept. 15. 





Committee Visited Wyanet 
A joint committee of the two Illi- 
nois field organizations visited Wyanet, 
Ill., this week in order to get the Jocal 
agents of that town in line. Condi- 
tions have been unsatisfactory for some 
time and efforts in the past to get co- 

operation have been unsuccessful. 





One Plant Goes to Mutuals 

There is some speculation as to 
whether the Creamery Package Company 
will eventually put all its insurance in 
the mutuals. Its plant at DeKalb, IIL, 
has been taken from stock companies 
and given to the mutuals. The pack- 
age company states that it is going to 
give a trial to the mutuals and has 
selected the DeKalb plant for that pur- 
pose. The package company’s stock in- 
surance is placed by Moore, Case, Ly- 
man & Herrick of Chicago. 





Must Have Lightning Clause 

The insurance department of Wiscon- 
sin is requiring the new lightning clause 
which becomes a part of the policy to 
be put on all policies that have been 
issued since July 9. This requires local 
agents to get up the policies that have 
been put in force since then to have the 
new lightning clause on. The commis- 
sioner states that the clause can be at- 
tached as a rider to present policies that 
are in the hands of local agents, but any 
future issue sent out must have the 
clause embodied as part of the policy. 





Getting the Department in Shape 

State Fire Marshal Purtell of Wis- 
consin is slowly getting his department 
organized, but it will be some time be- 
fore things are in running order. The 
first and second deputies will be under 
civil service and an examination for 
applicants for these positions will be 
held on Aug. 24. The first deputy must 
be a lawyer and will receive a salary of 
$1,800, and the second deputy will re- 
ceive $1,500 per annum. 
_ After the appointment of Mr. Purtell 
it was confidently expected that Harry 
E. Kemp, Wisconsin special agent of 
the Camden, County and Capital, would 
be made first assistant; in fact, he had 
been positively promised the position, 
but politics proved too much for a 





positive promise, and James M. Sexton, 
a clerk in the civil service commission 
office, was appointed. Mr. Sexton is a 
fine fellow, but has had no experience 
that would fit him for the position. 
Mr. Purtell then offered Mr. Kemp a 
position as special assistant at a salary 
of $2,400, but he declined it. 





Montgomery Doing Field Work 

Charles W. Montgomery, a local agent 
at Decatur, Ill., who has been doing 
some per diem field work for the Royal 
Exchange, is now going with the Citi- 
zens on the same plan. 





Improving Superior Electrically 


At Superior, Wis., the standard for 
inside wiring has been somewhat im- 
proved, and more metallic conduit is 


being used. The inspector has con- 
demned considerable electrical material 
and devices when not satisfactory. A 
council committee examined and _ con- 
demned several defective public build- 
ings, among them being the opera house. 
The electrical equipments were also in- 
spected and the necessary improvements 
demanded. The electrical wiring in the 
opera house, found to be in bad con- 
dition, is now being renewed in metal- 
lic conduit, and other defects noted are 
being remedied. The present condi- 
tion of some of the wiring and safety 
appliances used on the coal docks is 
open to criticism. The grain elevators 
of Old Town are being rewired in met- 
allic conduit. 





Wisconsin Agency Appointments 


American—C,. S. Griffith, Fairwater; 
F. Prust, Greenleaf; Frank Cherwinski, 
Hatley; K. J. Beidel, Hewitt. 

American Druggists, O.—E. B. Heim- 
Street, Janesville. 

Com’l Union—E. W. Apel, Marion. 

Consolidated F. & M.—M. A. Marvin, 
Fairchild. 

Cooper—Schenian & Healy, Manitowoc. 

Farmers, Pa.—V. J. Tuam, Ashland. 

Girard—F. H. Schulz, Racine. 

Hanover—Murray & Cottingham, Benton. 

Hai tford—E. C. Coleman, Barron; J. H. 
Klovstad, Port Wing; G. E. Ritger, Mara- 
thon; A. J. Schoenbeck, Kelley Brook; 
J. L. Echtner, Spruce. 

Indianapolis—Robert 
Falls. 

Lon. & Lan.—A,. S. Parsons, Oregon. 

Milw. Mech.—Alex Faragen, Ogdens- 
burg; N. N. Nelson, Scandinavia; Joseph 
Miller, Marion; H. Yates, Clear Lake; 
W. F. Rohlf, Haywood; E. J. Evans, Shell 
Lake. 

Northern, N. Y.—Downie & McQuillan, 
Merrill; H. H. Bell, Tomahawk. 

N. B. & M.—Cleary & Grindell, Platte- 


ville. 
& M.—J. K. Urquhart 


H. 


Gailey, Chippewa 


Northwestern F. 
Medford; H. H. Cash, New Lisbon; C. H 


Prouty, Genoa Junction; H. W. But- 
| gal Gratiot; J. J. Fiedler, Mineral 
‘oint. 


Nor. River—W. A. Clark, Menomonie. 

Security, Ct.—G. B. Marvin, La Crosse; 
C. H. Francisco, Norwalk; R. L. Fuller, 
Wonewoc. 

Spring Garden—Peter C. 
Hammond; Bert Ash, Roberts. 

St. Paul—J. L. Hayward, Kendall, 

W’msburgh City—U. A. Cheeseman, Wit- 
tenberg; Henry E. Nadden, Tigerton; H. 
S. Herrmann, Waupaca; George E. Dick- 
inson, Brandon; Bruns & Guenther, She- 
boygan; L. S. Everts, Rice Lake; Morse 
& Tradewell, Antigo; M. W. Knapstein, 
New London. 


Anderson, 


American—C. F. Schmidt, Milan; A. L. 
Robbins, Dodgeville. 
Amer. Cent.—Louis Rein, Burlington; 


James Godsell, Hales Corners. 
Camden—Arthur McKenzie, Eagle River. 
Connecticut—A. C. Rusch, Wabeno; John 

A. Ramsey, Oconto. 

Consolidated F. & M.—S. J. Pozorki, Mil- 
waukee; J. S. and Paul Helgesen, New 
Glarus. 

Cooper—Morse & Tradewell, Antigo; N. 


E. Van Dyke, Kilbourn: G. J. Bowler, 
Sparta; Charles Willis, Platteville. 
Firemans Fund—Morse Tradewell, 


Antigo; N. E. Van Dyke, Kilbourn; G. J. 
Bowler, Sparta; Charles Willis, Platteville. 


Firemans Fund—Morse &  Tradewell, 
Antigo; Benj. M. Weil’s Sons & Co., Mil- 
waukee. 

German, Pa.—Con W. Lioyd, Ashland. 


. Amer., N. Y¥.—C. W. Hooper, 
Minocqua; L. H. Johnson, Nelsonville. 
Home—James Fredericksen, Kenosha. 


North America—J. T. Fielding, Trego; 
H. C. Scheller, Cecil. 
Law Union & Crown—N. H. Hall, La 


Crosse; J. P. Corry, Madison; Schoetz & 
Sensenbrenner, Menasha. 

. & L. & G.—James Treseder, Viola; 
W. B. Kramar, Mattoon; F Crary, 
Hudson. 

Mich. Com’l—C. W. Simonson, 
Point; J. A. Kimball, Neillsville. 


(Continued on Page 18.) 


Stevens 


JOHN J. HENRY, Pres. GEORGE F, REEVE, Vico-Pres, CHARLES M, HENRY, Sec. 


=e = 
Che arte J 3 


NEWARK WN. J. 


A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS ITS AGENTS 


For representation in Ohio, Illinois, Iowa, Wisconsin, Michigan, 
Minnesota Missouri address 


CARROLL L. DEWITT, General Agent, 153 La Salle St., CHICAGO 


SUN INSURANCE OFFICE 


©f London 


(97th YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 Pine STAREET,New Yoru 
J.J. GUILE, Manacca 


4 Pacific COAST DEPARTMENT, OAKLAND, CAL. 
FOUNDED 1710 " 
OLOEST IN THE WORLD Cc. A. HENRY & CO., Generar Acents 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER P. T. KELSEY, ASSISTANT MANAGER 
Agents Wanted in cities and towns where not represented 


Ohe 
Shaunee Hire 


Jusuranuce Co. 
Copeka, Kansas 


$ 200,000.00 
























Cash Capital, - - - 
Assets, January first, 1907, - - 1,092,463.41 


Losses Paid to January first, 1907, 2,017,225.18 
FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 


= ™ GASOLINE 
Pennsylvania Fire| MOTOR BOAT 
INSURANCE COMPANY 

INSURANCE 





1825 








Incorporated 1825. Charter Perpetual 
Office: 508-510 Walnut St., Philadelphia, Pa. 





Se a RR IR ooo.o0 | Against fire and marine haz- 
ABSCES....2 ce ceeseececscces seesessceess 6,361,573.18 . ° 
uiiatyanicnrseaennnneeta 1,403,131.12| ards. First-class companies. 


R. Dale Beneon, Pres. W. Gardner Crowell, Sec. 
John L. Thomson,Vice Pres. Charles W. Merr'|l, Ass’t Seo. 
Wm. J. Dawson, Sec. Agency Department 


AGENTS WANTED 





WESTERN DEPARTMENT: 


CHAS. H. BARRY, Manager 
American Trust Building CHICAGO, ILL. 


E. 8. KELLEY, General Agent 
ST. JOSEPH, MICH. 


UNITED STATES BRANCH 


LAW UNION & CROWN 
INSURANCE COMPANY 


189 La Salle Street, Chioago 

THIS IS THE ONLY NON-UNION ENGLISH COMPANY INCLUDED IN THE 
‘“*ROLL OF HONOR’? BY THE NATIONAL ASSOCIATION OF CREDIT MEN 
AND THE CHAMBER OF COMMERCE OP SAN FRANCISCO. 

IT PAID, IN FULL, LOSSES EXCEEDING $2,338,000.00 AS A RESULT 
OF THAT DISASTER. 

AGENTS WANTED-—In the states of Colorado, Connecticut, Illinois, Massa- 
chusetts, Michigan, Minnesota, Nebraska, New Jersey, New York, Rhode Island and 
Wisconsin. Prevailing agency rates of commission paid. 











SURPLUS LINES—At pisces where the company has noagent, bona-fide Surplus Lines are 
solicited on all except extremely hazardous risks. Brokerage rates of commission paid, 


CORRESPONDENCE SOLICITED 
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THE WEST AND NORTHWEST 


WILL FILE ANSWER THIS WEEK 











Companies Will Deny Charges of Be- 
ing in a Conspiracy to Main- 
tain Kansas Rates 





Topeka, Kan, Aug. 20—(Special)— 
The answer in the antitrust cases 
brought against the fire insurance com- 
coulis will be filed on Thursday of this 
week. There will be a general denial 
of the charge that the companies are in 
a conspiracy or combining to charge the 
same rates. In the bill there is no 
mention made of the Eldridge bureau, 
so even if companies are not subscribers 
to the bureau rates but are charged with 
violating the antitrust law, their cases 
will hardly be dismissed. The answer 
will ask the attorney-general to bring 
proof as to his charges. Then evidence 
will be taken on both sides, and it is 
likely that depositions will be taken in 
Chicago and perhaps at other company 
headquarters. . 

There is considerable speculation as 
to the position in which the National 
of Hartford has placed itself, now that 
it has confessed judgment and a_per- 
manent injunction has been issued. Field 
men here do not think that the company 
has removed from itself the danger of 
having county attorneys bring suit against 
it. Others claim that it has gotten an 
“immunity bath” at the attorney-gener- 
al’s office. 

Whether State Agent Gardner ex- 
ceeded his instructions is a matter of 
debate among the field workers. It is 
stated here that his company instructed 
him to see the insurance department and 
explain its attitude as to the bureau 
rates, and furthermore to promise to 
cease subscribing to the rates if the case 
against it were dismissed. Some claim 
that the state agent was only authorized 
to go that far and was not expected to 
confess judgment and allow an injunc- 
tion to be declared against it. 





Claims He Was Insured 

E. L. Watrous has started suit against 
the Des Moines Fire at Des Moines ona 
$3,000 policy, which he claims was issued 
on a building burned some time ago. He 
declares that he insured his property in 
the Des Moines last October and told 
the agents to send him the policy for 
$3,000. Thinking he had the policy in 
his possession, he claims he paid no 
further attention to the matter, until 
when his building burned he discovered 
that the policy had never been deliv- 
ered. Now he claims that the company 
and its agents are concealing the policy 
and refuses to pay him the amount— 
$3,000. As a result he brings suit for 
$3,000 with interest from the date of 
the loss. The company denies that 
Watrous ever took out the policy as 
alleged or paid the premiums upon it. 





Don't Grieve a Bit 

Companies have been deprived of 
their lines on the heading factory of 
Lowell M. Palmer, at Poplar Bluffs, Mo. 
The assured has dropped all policies 
and has concluded to hereafter carry 
his own insurance. In view of the 
undesirable class of risk the compa- 
nies formerly interested are not wearing 
sackcloth and ashes and are willing that 
the liability on this and kindred hazards 
at other points be assumed by owners. 


May Waive lowa Clause 


Insurance companies have been taking 
no chances with that part of the Iowa 
standard policy which forbids additional 
insurance- except in authorized companies. 
Some local agents have been endeavor- 
ing to get companies to: waive that con- 
dition of the policy by a rider. Auditor 
Carroll, however, held that he would 
revoke the license of a company that 
settled a loss on which there was un- 
authorized insurance. The companies 
felt that if the assured brought suit he 
would gain the point, but they did not 





intend to expose themselves to the dan- 
ger of having their licenses revoked, and 
hence refused to agree to any endorse- 
ment waiving the clause. 

The large assured in the state that 
could not secure enough admitted in- 
surance, together with the interinsurance 
institutions that have something like 
$6,000,000 at risk in Iowa, induced Au- 
ditor Carroll to submit the question to 
the attorney-general. On the advice of 
the attorney-general, Auditor Carroll 
now rules that the companies may waive 
the provisions of the unauthorized in- 
surance clause. This will have to be 
in the form of a rider. Auditor Carroll 
suggests the following form: 

At the request of the insured the clause 
in this policy limiting additional insurance 
to companies authorized to do business in 
the state of Iowa is hereby waived by the 


insurance companies and another substi- 
tuted. 





Group of Osakis Pictures 

The new club rooms of the Blue 
Goose in Minneapolis will be decorated 
with insurance pictures. The most in- 
teresting set to begin with will be the 
series of photographs taken at the re- 
cent meeting of the Minnesota and 
North Dakota Board of Underwriters 
at Osakis. The photographers took a 
number of different groups, and have 
donated a set to the new club rooms. 
One of the groups appears as a supple- 
ment in this issue. 





Old Loss Brought Up 

Considerable interest is being taken in 
the Iowa insurance field in the arrest 
of George McKown of Webster City 
for arson and embezzlement. McKown 
was brought back from California for 
trial. He is alleged to have set fire to 
the $100,000 plant of the Northwestern 
Felt Shoe Company at Webster City to 
cover an alleged embezzlement of pos- 
sibly $15,000. McKown denies the 
charges and intimates that some of the 
members of the company which hired 
him to run the plant might know about 
its destruction by fire. He declares that 
the company increased its insurance 
just prior to the fire and that he was 
not enjoying the benefits of any in- 
surance money. At the time of the de- 
struction of the plant, four years ago, 
there was some litigation and much 
discussion. over the big loss. 





Will Be Model Risk’ 

The new Fleming block in Des 
Moines has awarded the contract for 
one of the latest and most powerful 
sprinkler systems. The building is fire- 
proof, steel and brick construction. 
Fleming Bros., Iowa agents for the 
Mutual Life of New York, are the own- 
ers. The sprinkler system provides a 
means of throwing a sheet of water 
from a four-inch pipe all around the 
building in case it should be threatened 
by fire from adjoining buildings. It is 
claimed that this will prevent the heat 
from breaking the glass in the window 
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made that the water may be turned on 
mechanically or, if the heat grows in- 
tense before this is done, they auto- 
matically provide a steady downpour 
through the elevator shafts, preventing 
draughts from carrying the flames from 
one story to another. The Standard 
Fire Extinguisher Company of Kansas 
City secured the contract. This is the 
biggest office building in Des Moines. 





Much Interest in the Hearing 

Much interest is taken in the hearing 
that will be given in the insurance com- 
missioner’s office in St. Paul on Aug. 
27 over the proposed classification to 
be required by the insurance department 
for that state. There is considerable 
opposition to the proposed move unless 
all companies will agree to uniform clas- 
sification on the basis to be used in 
Minnesota. The classification sheet sent 
out by the Minnesota department is 
different from that used by most com- 
panies. It will entail much extra work, 
so that a separate classification will 
have to be made for Minnesota busi- 
ness. It is understood that a number 
of prominent insurance men will be 
represented at the hearing. 


MISSOURI NOTES 


Clyde Oakes has oo the Dement 
& Blakemore and O. S. Harrison agencies at 
Kennett, Mo. 

The Citizens of Missouri has moved its 
home office from the Century to the Pierce 
building in St. Louis. 








IOWA NOTES 


Ottumwa, Iowa, has an Incendiary and 
the police are hunting him. It is alleged 
he caused the destruction of the Ottumwa 
ere ene Sales Company’s barns, with a loss 
° 

Ole a Roe of the Iowa insurance de- 
partment says that fire companies have 
decided to withdraw from their attempt to 
insert the three-fourths clause in their 


_ Iowa policies. 


Des Moines reported its first good-sized 
loss for nearly a year the past week. The 
Gee Whiz Washing Machine factory 
was destroyed, with an almost total loss 
given as $20,000. The losses are now be- 
ing adjusted. 

The Vinton (Iowa) college of the blind 
lost its smokestack in last week’s storm. 
The state carries no insurance and is 
now figuring on installing lightning rods 
on state buildings, a precaution which is 
also neglected now. 

Louis Siegel, fire marshal at Des Moines, 
has started an inspection of all school- 
houses to be sure that they are in good 
order before school opens. He recently in- 
spected the opera houses and suggested 
a number of changes which were made. 

Dyersville, Iowa, suffered a $44,000 loss 
by fire during the week. Half a dozen 
concerns were wiped out on which the 
insurance aggregated about $9,000. Fire 
started from spontaneous combustion in 
the grain warehouse of John Hittpemiller. 

The Council Bluffs fire department is to 
take advantage of the new law placing it 
under civil service. Rules have been adop- 
ted by the new commission there pro- 
hibiting firemen from participating in poli- 
tics or contributing to any campaign fund. 

Iowa was again visited by bad storms 
during the week, causing death and prop- 
erty losses. Insurance adjusters are busy 
in central Iowa as a result. Burlington, 
Afton, Fairfield, Crawfordsville, Mount 
Pleasant, and other towns suffered from a 
miniature tornado. 


Following the fight against a new fran- 
chise for the present water company at 
Council] Bluffs, Iowa, the council there is 
suggesting the advisability of an investi- 
gation of the water hydrants. Some mem- 
bers of the council claim that the city has 
too many hydrants and that the fire 
hydrants need inspection. The water 
company expresses its entire willingness 
to discontinue any of the hydrants or to 
demonstrate that they will throw 100 feet 
in the business districts and 50 in the 
residence district. ; 


GENERAL WESTERN NOTES 


The Washington Fire of Seattle and 
State of yy Ate og have applied for 
admission to Calorad 

The North Sebetn. Independent Ship- 
pérs’ Mutual Fire is being organized to 
write grain and elevators. 

P. B. Smith, vice-president of the Wi- 
nona Fire, is dead. He was president of 
the Minneapolis Chamber of Commerce. 

The stone hotel of Alex. Sellars at 
Eaufaula, I Sanur is being accepted by union 
companies at 2 percent as against the pub- 
lished rate of $2.86 because a nonunion 








The North Dakota Independent Ship- 
pers Mutual Fire, which is being organ- 
ized, will charge a $2 rate for five years, 
one year cash, the remaining covered by 
notes. 


The effort of some of the companies 
to secure attachment of the 50 percent 
reduced rate clause in tornado policies 
covering the property of Butler Bros. at 
Minneapolis has failed and the line is 
being continued without this protective 
feature. Very light insurance as to value 
is reported and policies also cover blanket 
in two divisions of building. 


REPUBLIC LIFE HAS STARTED 


(Continued from Page 1.) 
standard form as the Illinois laws will 
permit. 

One new feature of the Republic Life’s 
policies is the privilege of carrying 50 
percent more insurance without additional 
cash premium. For instance, a man takes 
a $10,000 policy. He will be allowed 
$15,000 by putting up his note for the 
extra premium at 5 percent, which be- 
comes a lien on the policy. No com- 
mission will be paid agents on the extra 
amount. 

All Officers Are Life Men 

The Republic Life is somewhat unique 
in having all its officers life insurance 
men. Each one of the executive officers 
has had practical experience in the life 
insurance field and they believe that in 
handling the work of the company the 
officers will be able to act with better 
judgment if they have a knowledge of 
life insurance in its different phases. 

Has Some of the Agency Stars 

The company has gotten together a 
number of well-known life insurance men 
in different sections of the country, whose 
names are more or less familiar. J. B. 
Lockridge, the old Mutual Life man at 
Buffalo, is with the Republic and others 
are: E. W. Spicer, formerly with the 
Provident Savings; J. D. Carpenter of 
Pittsburg, formerly with the Mutual; H. 
C. Pegram of Chicago, formerly with the 
Mutual; Gust Goldsmith of Denver, 
formerly with the Equitable; H. T. Hen- 
derickson and S. J. Bellamy, formerly 
with the Mutual; Philip Klein, formerly 
with the Equitable; J. Frank. King of 
Iowa, formerly with the Security Trust 
& Life; T. C. Rafferty of Philadelphia, 
formerly with the Western Mutual; 
Frank E. Mangum of Salt Lake City, 
formerly with the Provident Savings; H. 
N. Beard of Denver, formerly with the 
Mutual Life of Kentucky; J. A. Stroh- 
bart, formerly with the New York Life; 
W. H. Scott, formerly with the State 
Life in Pennsylvania; Joseph Stout, 
formerly with the Mutual Life in Chi- 
cago; A. F. Swain of Kansas City, for- 
merly with the Penn Mutual; J. H. 
Theobold, formerly with the Mutual Life; 
John T. Burford of Chattanooga, Tenn. ; 
J. R. Wheat of Tacoma, formerly with 
the Provident Savings. 








Court Orders a Permit 

A curiosity is seen in the recent offi- 
cial document sent out under seal of 
the clerk of the court of Chariton 
county, Mo., whose county seat is Key- 
tesville, stating that in the new court- 
house there will be a gasoline engine, 
and the document instructs each local 
agent having insurance on the court- 
house to produce with the policy and 
file with it a gasoline permit. It seems 
a novelty to have a court instructing 
what permit shall go with the policies. 





P, B. Armstrong’s Company Licensed 
The Excelsior Fire of New York has 
been licensed in its home state. It has 
$200,000 .capital and $100,000 surplus. 
P. B. Armstrong. is president. It will 
operate without agents. 





The North British & Mercantile has re- 
signed its membership in the Cotton As- 
sociation, effective Sept. 1. 

The loss on the Dempsey Lumber Com- 
pany, Tacoma, Wash., been adjusted 

percent. This was a sprinkled 

mill, and was shut down for repairs when 
it burned. 
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EFFECTIVE PUBLICITY 


Ir officers of state associations of local 
fire agents would follow the plan of the 
Michigan association in doing preliminary 
missionary work, they would soon create 
an active interest in their annual meet- 
ings. Secretary Exprince of the Michi- 
gan association is sending out a flood 


of -unique postal cards in a_ series, 
drumming up the agefits. Then each 
week, for three or four weeks, the 


Michigan organization has been using 
the columns of THE WeEsTERN UNDER- 
WRITER to tell about the coming meeting. 

We predict that at the Flint meeting 
the work of the efficient secretary will 
be seen. Such efforts deserve support 
and agents should go to Flint, both for 
the good of the cause and to encourage 
the man behind the postal card fortifi- 
cations. 

Apropos of this, we will say that the 
columns of this paper are open at all 
times to state associations. We will be 
glad to have them boom their meetings 
and use our columns to increase interest 
in the good cause. 








PROMOTION FIGURES 


WE regret to see in the prospectuses 
of a number of insurance companies, fire 
and life, still in the incubator or that 
have already been hatched, the profits 
made in the business unduly magnified. 
Attention is called to the dividends paid 
to stockholders of old established com- 
panies and their surplus accumulations. 
This literature is distributed broadcast 
and the public cannot be censured in 
reaching the conclusion that insurance 
companies are reaping a bounteous har- 
vest from the premium payers. 

The only inference a thinking man 
can draw after perusing these pamphlets 
is that rates are very high or the alleged 
earnings could not be made. He either 
becomes prejudiced against insurance 
in so far as the cost is concerned or he 
buys stock with the hope of securing 
good returns from the premiums paid 
by the assured. He believes that to those 
on the ground floor there must be some 
fine pap. 

In case of new life companies, there 
can never be the opportunity for reaping 
the profits that once was enjoyed by the 
old companies. Conditions have changed. 
Policies are much more liberal and the 
cost has not greatly increased. If.stock- 
holders are paid excessive dividends, then 
policyholders are paying too much for 
their insurance. 

As a matter of fact, a life insurance 
stockholder can only expect a reasonable 
return on his money. To plant a new 
company, get it well established and on 
a firm footing requires a heavy expense. 
Fortunate, indeed, is the new company 


that does not have to assess its stock- 
holders. If a company can be put on 
a dividend-paying basis in seven years, it 
is doing remarkably well. 

In fire insurance, the hazard is very 
great. The profit on underwriting is 
small. The promoters point to the divi- 
dends, but fail to show that the banking 
end of the old companies is a source of 
large earnings. 

Disastrous conflagrations have swept 
away the profits of years and called for 
heavy assessments. 

We are not decrying the organization 
of new companies, for any institution, 
founded on_ stability, intelligence and 
honesty, deserves to win and merits sup- 
port. 

Our protest is against the misleading 
literature of promoters. In the hands of 
the public it is dangerous doctrine. If 
promoters cannot organize a company 
without setting forth exaggerated earn- 
ings, they need to be suppressed. Insur- 
ance in any phase is not a get-rich-quick 
scheme. And yet some promotion litera- 
ture certainly leaves that impression. 

The insurance company stockholder 
deserves a reasonable return on his in- 
vestment and no more. It should not be 
in the nature of an industrial investment 
where the successful venture means very 
heavy profits and the failure, large losses. 

Let promoters talk in a more con- 
servative manner and eliminate the lan- 
guage and estimates of the glib mining 
company operator. 








LIVE STOCK INSURANCE 


WHETHER companies could be organ- 
ized to insure live stock against accident 
and disease at rates that would appeal to 
a large number of owners of stock we 
could not pretend to say. Certain it is 
that many companies of this kind have 
failed. 

There seem to be a aumber of prob- 
lems in this branch of underwriting that 
call for peculiar ability and some prac- 
tical experience. 

There is only one solid live stock com- 
pany in the west, the InpranA & OHIO 
Live Stock Insurance Company of 
Crawfordsville, Ind., which evidently is 
prospering. 

Tue WESTERN UNDERWRITER has almost 
daily letters from agents who want us 
to recommend a live stock company. 

To us it would seem a fine opening for 
a dozen or more companies along the 
same lines as the Crawfordsville com- 
pany. 








CONSTERNATION will reign at the head- 
quarters of the Western Union when 
it becomes known that the Dunkard 
church has placed its ban on all unions, 
associations, trusts, etc. An Illinois lo- 
cal agency resigned four big union com- 
panies and took on two small nonunion 
ones the other day on that account. 








THE most active road agent from a 
state insurance department is a man from 
the state of Washington, who “exam- 
ines” at $200 a throw. Wild and weird 
tales are being told of these “examina- 
tions.” 





SoME wives may protest against their 
husbands taking life insurance, but a 
widow never complains about the draft 
to cover the insurance on the head of 
the family. 








Personal Side of the 
Insurance Business 


Alonzo Plummer, senior member of 
the firm of Plummer & Plummer, Ben- 
ton Harbor, Mich., died recently, after 
years of usefulness to the numerous 
companies in the agency. The deceased 
had been a resident of Michigan for 
half a century and was well and favor- 
ably known throughout the state. His 
son, H. A. Plummer, Jr., will continue 
the large and successful business. 





Miss Jessie Semple of Burlington, 
probably Iowa’s best known woman in- 
surance agent, died at Mercy Hospital 
in that city. Miss Semple had practical 
charge of the Chamberlain insurance 
agency at Burlington for many years 
and was well known among the insur- 


ance men of the middle west. Since 
Mr. Chamberlain’s death she had di- 
rected the Chamberlain agencies in 


southeastern Iowa. 


Gen. George House, until two years 
ago a prominent agent at Gallipolis, 
Ohio, died at Battle Creek, Mich, a 
few days ago. General House conducted 
an agency for about twenty years in 
Gallipolis, but two years ago sold it to 
Ward Bros. He was a most genial 
gentleman and perhaps had more friends 
than any other man in the town. 


Fred P. Thomas, the Cleveland in- 
surance man, has taken a new partner, 
who has shown great activity since he 
entered the firm. Mr. Thomas’ smile 
can’t be mistaken. The partner is a 
nine-pound son and is already rooting 
for Napoleon Lajoie’s ball team. 


John H. Nolan, the well-known gen- 
eral agent of the Travelers in Chicago, 
has returned from a three years’ trip 
abroad. While he was in San Fran- 
cisco on his way home, Manager A. S. 
Holman of the company gave a dinner 
in his honor, at which he invited the 
agents of the Travelers. Mr. Nolan 
gave them some observations on his own 
work and drew from his life some ex- 
periences and thoughts that were help- 
ful to the men in the field. 


The engagement of Herman Moss, 
general agent of the Equitable Life at 
Cleveland, Ohio, to Miss Florence Marks, 


daughter of M. A. Marks, formerly 
northern Ohio manager of the same 
company, was announced at a dinner 


held a few days ago. Miss Marks is 
in her senior year in the College for 
Women at Cleveland and has also shown 
much ability in art. She is an active 
charity worker. Mr. Moss has _ been 
connected with the Equitable for some 
years and was a leading agent while Mr. 
Marks managed the Cleveland office. 


J. F. Van Riper, who succeeds A. F. 
Losee, recently resigned, as United 
States branch secretary of the Norwich 
Union Fire, has been connected with 
the society for nearly twenty-three years, 
serving since 1893 as assistant branch 
secretary, and his appointment to suc- 
ceed his former chief was in recogni- 
tion of conspicuous fitness and proven 
loyalty. A. F. Losee, whom Mr. Van 
Riper succeeds, met with a painful ac- 
cident early in the spring and upon the 
advice of his physician resigned his con- 
nection with the Norwich Union to en- 
gage in some line of work that will 
give him greater outdoor freedom. 


Girard A. Mavon, an examiner in ‘the 
western department. of the Providence 
Washington. at Chicago, has been ap- 
pointed special agent of the Walla 
Walla Fire in the central department 


under Manager Spencer. Mr. Mavon 
will assist Superintendent of Agents 
Colson in the field. He is a brother 


of J. A. Mavon, special agent of the 
Providence Washington for Illinois and 
Indiana. ‘ 





Shows Shortcomings 
of Blanchard Law 


In line with the attack upon the 
vicious insurance laws of Iowa by THE 
WESTERN UNDERWRITER, George J. Del- 
mege, president of the Century Fire of 
Des Moines, has started a movement 
for the repeal of some of the most ob- 
noxious ones, particularly the infamous 
Blanchard law. 

State Auditor Carroll was shown the 
article attacking the attitude of Iowa in 
its relation to insurance, but no 
comment to make, other than to say 
Iowa companies are constantly widening 
their sphere of usefulness. 

Mr. Delmege declares that the Blanch- 
ard law is hostile to the best interests 
of the state, and says: 


Iowa property owners last year paid 
premiums for insurance on their property 
amounting to $6,766,558.81. The property 
owners who paid this vast sum to secure 
indemnity against loss are vitally inter- 
ested in knowing that the rate charged 
for insurance on each property classifi- 
eation was arrived at in an equitable man- 
ner. The annual fire waste of the country 
is immense» The fire loss of the past 
forty-five years amounts to the enormous 
sum of four and one-half billions of dol- 
lars. To care for the interests of the in- 
dividual property owner, and to indemnify 
him against personal loss on account of 
the great fire waste, there are now oper- 
ating in this country about three hundred 
stock fire insurance companies. Statistics 
show that about one thousand fire insur- 
ance companies have failed during the last 
fifty years and that nine of the last six- 
teen years show an underwriting loss to 
the fire insurance companies, and that 
during the last forty-five years the fire 
insurance companies have paid out $80,- 
000,000 more than they have made in 
underwriting. In view of these startling 
facts ought not the best that experience 
has to offer be available to the men who 
have embarked their capital and who are 
giving their best thought, time and ener- 
gies to the safeguarding of the people’s 
property? Is not the property owner as 
vitally interested in knowing that the in- 
surance rate he is paying is equitable and 
fair as the company is? But how can this 
be known if the companies are prohibited 
from crystallizing their experience -into: a 
concrete form for the benefit of aa: 





Indemnity is the vital feature in the fire 
insurance business and the value of the 
indemnity is dependent upon an ade- 
quate rate charged for the liability as- 
sumed. Rate-making, therefore, is of the 
first importance both to the company sell- 
ing the indemnity and to the property 
owner who buys it. If the rates charged 
are inadequate the companies must fail 
and the indemnity prove valueless. That 
the rate charged is high enough to make 
sure and safe the company guaranteeing 
the indemnity is equally important, both 
to the company and the assured. If the 
rate charged is not sufficient to cover the 
hazard of the risks assumed then the 
company must fail. If the rate charged is 
higher than the hazard of the risk re- 
quires then the assured is not being dealt 
with fairly. The vital question is, how 
can an equitable rate be arrived at for 
the different classes of hazards? How 
are the public to know that fire insur- 
ance rates are fixed as nearly equitable as 
they can be? Only in one way, and that 
is by combining the experience of com- 
panies. It is only through conference 
and interchange of experience between the 
companies that the percentage of losses 
on different classifications can be deter- 
mined and an equitable and proper rate 
to charge for the indemnity guaranteed, 
be fixed. But these conferences and in- 
terchanges of experience are not per- 
mitted in Iowa. The laws of Iowa pro- 
hibit conferences among companies, and 
as the Iowa property owner is equally in- 
terested with the fire insurance companies 
in fair and equitable rate-making, it 
follows that a law that prevents the gath- 
ering of knowledge that will open the 
way for intelligent fixing of rates is con- 
trary to public policy and should be re- 
pealed. 

s *« 7 

The Blanchard law is hostile to the best 
interests of the public, as its prohibitory 
features prevent the intelligent working 
out of the fire insurance business... Any 
law that prevents the widest freedom 
among companies “in the matter of gath- 
ering information vital to the business and 
in. which the public is as vitally interested 
as are the companies, is against public 
policy and should be repealed. here is 
no field of human endeavor in which com- 
petition is keener or more intense than 
in the fire insurance business, and this 
competition can always be relied upon to 
prevent an overcharge of premium. The 
danger is, in the absence of essential 
knowledge, to undercharge rather than 
to overcharge and thus impair the paying 
ability of the company, as witness a 
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IN LIFE INSURANCE CIRCLES 


SURLES AND TRASK ARE DEAD 











Two of Northwestern Mutual’s Leading 
General Agents Claimed by Death 
in One Week 





William H. Surles of Milwaukee, gen- 
eral agent of the Northwestern Mutual 
for Wisconsin and northern Michigan, 
died Tuesday as a result of a stroke 
of apoplexy. He suffered the stroke 
while walking on the street. Mr. Surles 
has been working hard for the last 
year and a half. It was while he was 
working as a printer in the Lake Su- 
perior country that D. E. Murphy, gen- 
eral agent of the Northwestern, became 
attracted to him. Mr. Surles began in 
the Murphy general agency at the bot- 
tom and worked up until he became a 
member of the firm of Murphy & Surles. 
On the death of Mr. Murphy about two 
years ago Mr. Surles succeeded him. 
Mr. Surles’ general agency is one of 
the three largest of the Northwestern 
in the country. 


. C.° Trask, general agent of the 
Northwestern Mutual Life at Cleve- 
land, died in St. Peter’s Hospital, Al- 
bany, N. Y., on Wednesday of last 
week, as the result of an operation for 
appendicitis. Mr. and Mrs. Trask were 
enjoying an automobile trip through 
New York state with Dr. E. J. Stone, 
home office medical examiner of the 
company, when Mr. Trask became ill. 
His burial took place at Jefferson, Ash- 
tabula county, where his family made 
its summer home. 

Mr. Trask was born at Farmington, 
N. Y., and was educated at Grand River 
Institute and the University of Mich- 
igan. In 1882 he was admitted to the 
bar and practiced law for four years 
in Jefferson, Ohio, where he was asso- 
ciated with Ben Wade. There he be- 
came associated with the Northwestern 
Mutual Life and soon went to Cleve- 
land as general agent for eastern Ohio. 
He had the largest of the company’s 
agencies in the state, both in point of 
territory and business. Mr. Trask was 
especially noted for his ability in organ- 
ization work, and throughout his long 
career at the head of an agency he had 
a strong force of producers about him. 
In his office at Cleveland he had a 
number of special agents who were 
large writers. In the field he had 
strong district agents and his country 
organization was excellent. 

Although devoting his time almost ex- 
clusively to the insurance work, Mr. 
Trask was, at the time of his death, an 
officer or director in half a dozen man- 
ufacturing and financial institutions. 

Mr. Trask’s great strength was as an 
organizer. It used to be said that he 
never wrote any business personally, 
but sent his agents to handle prospects 
he found. He was a good judge of 
men. He worked hard and had the 
faculty of making others work. Among 
his agents are some in the “country” 
counties, who, in apparently poor ter- 
ritory, have built up good incomes 
through steady, persistent effort. From 
the Trask general agency were graduated 
many general agents for the Northwest- 
ern and other companies. 





Goes to Kansas City Life 

Franklin B. Mead has been elected 
actuary and office supervisor of the 
Kansas City Life. He resigns Sept. 1 
from the Minnesota Mutual Life to take 
up his new duties. 

Mr. Mead is admirably adapted. for his 
work, being-a man of versatile life in- 
surance accomplishments. He began the 
business through field work, in which he 
was very successful. and later was made 
secretary of the Life Underwriters As- 
sociation of Cincinnati. 

Mr. Mead’s large success in life in- 
surance work impelled him to specialize 
in life insurance at the University of 
Michigan, to obtain a technical knowl- 





edge of the science. After leaving the 
University of Michigan he went to the 
Fidelity Mutual Life, resigning to come 
west to the Minnesota Mutual, believing 
that the largest life insurance oppor- 
tunities for young men were with the 
smaller and western companies. 





Ohio State Life Meeting 


The Ohio State Life held its first 
meeting of agents of the state at the 
home office last Saturday, when some 
forty agents and officers took luncheon 
together. The day was spent in getting 
better acquainted with each other and 
discussing plans for the future. C. P. 
Williams, formerly president of the Jef- 
ferson Life of Indianapolis, had the 
meeting in charge, and there was much 
enthusiasm manifested over the future 
prospects. 

The company is now operating in 
Ohio and Indiana, and expects to enter 
three other states very soon. The out- 
look is most encouraging to the offi- 
cials of the company, and it now con- 
fidently expects to have at least $2,000,- 
000 of business on its books before the 
end of the year. 





WILL ASK FOR SOME CHANGES 





Life Men Desire Concessions to be 
Made that will Give Them 
Better Renewals 





It looks now as if a concerted action 
will be made by the life agents of the 
country, led by the life underwriters’ as- 
sociations, to get some modification of the 
expense provision of the New York law. 
An attempt will be made to get the law 
amended ‘to grant larger or longer re- 
newals. The general agents nearly all 
now are forced to give nine fives, which 
leaves too small a margin for the former. 
As near as can be ascertained no change 
will be asked in first-year commissions. 
The agents desire to present only busi- 
ness-like arguments that will appeal to 
the lawmakers. The life men feel that 
if the legislators can be made to see the 
handicap on the normal production of 
business, they will make reasonable con- 
cessions. 





Discontinues Writing A Class 

The Northwestern Mutual has decided 
to discontinue the issuance of policies of 
insurance on the lives of persons em- 
ployed in any capacity on lake and river 
vessels, including harbor tug-boats. The 
mortality experience on risks of this class 
has not been satisfactory. 





Texas Suit Against John Hancock 

The John Hancock has been sued by 
the attorney-general of Texas for the 
purpose of canceling its permit to do 
business in the state and with prayer 
for injunction to prevent it from loan- 
ing money or doing any other act there- 
under. This suit affects the status of 
several other companies which have done 
business in the state heretofore. 

This company entered Texas in 1899 
to do a loan business, but has not writ- 
ten any insurance in Texas. It claims 
to have complied with the law in every 
respect, as it views it, and has answered 
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F you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 
policies are sellers, with everything and every- 
body right, address 


UNITED STATES ANNUITY & LIFE INSURANCE CO. 


Heyworth Building, - - CHICAGO 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 
W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. D MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAGO 
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A Good Man Wants a Posi- 
tion With a Good Company 
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at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 


LINCOLN NATIONAL LIFE POLICIES are 


Issued on up-to-date plans. 





New and exclusive features make our 
Contracts of insurance unusually attractive. 
Only real PREMIUM REDUCING - policy. 
Local and general agents WRITE. 

Now is the time for YOU to ACT. 


Che Lincoln National Life Insurance Company 


Of FORT WAYNE, INDIANA 


FOR AN AGENCY IN INDIANA, MICHIGAN OR OHIO, ADDRESS 
THEO. F. RUBLAND, SUPT. OF AGENTS. 
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all the demands made upon it except 
to leave the state. 

The attorney-general bases his action 
on the idea that no foreign insurance 
company can enter Texas and invest its 
funds unless the company writes in- 
surance in Texas. 





DOES NOT APPROVE FLAT FEE 





New York Life Gives Its Reasons for 
Sticking to Graded Schedule 
System 





The New York Life, in commenting 
on the medical examination fee ques- 
tion, says that the company has made 
no change since it adopted the graded 
fee in 1895, and it takes the position 
that the flat fee caused excessive com- 
pensation, especially where the amount 
of insurance was small. The company 
does not believe it is right to burden 
small policies with so large a charge as 
the flat medical fee. 

Some of the competitors of New 
York Life said it antagonized the doc- 
tors, and as a result the company re- 
ceived inefficient medical service. The 
New York Life states that its mortality 
experience and expenses prove that the 
company’s judgment is sound and wise. 
In the larger cities a system of salaried 
medical examiners was adopted. 

The New York Life argues that the 
mnedical examiner under the graded 
schedule receives better compensation 
than he does in his regular practice, as 
his bills are always paid and his services 
are often required. The company states 
that its new business this year will re- 
quire about 80,000 medical examinations. 
It states that it does not underestimate 
the value of medical service, but it be- 
lieves that the graded schedule is proper 
compensation for the work done. It 
combines its medical examination with 
a simultaneous independent inspection 
report. 





Ilinois Life’s $100,000 Club 
The Illinois Life announces the names 
of the $100,000 Club as determined by 
new insurance paid for on the cash an- 
nual basis up to Aug. 15. The officers 
are chosen automatically according to 
their record. They are: 


President—M. B. Lockyer, Philadelphia. 

First Vice-president—A. S. Rennie, Chi- 
cago. 

Second Vice-president—G. M. Withers, 
Kansas City, Mo. 

Third Vice-president—J. L. 
Oklahoma City. 

The members are: 

William O. Andrews, Missouri; Otto H. 
Augustine, Illinois; Robert C. Bagby, Mis- 
souri; Roger Davis, Missouri; Joseph L., 
Dunean, klahoma; Roland B. Fiitcraft, 
Illinois; Alfred T. Hagerman, Michigan; 
Edward J. Hutchinson, Illinois; Norvai 
Kirkpatrick, Kansas; Mark B. Lockyer, 
Pennsylvania; Benjamin H. Prather, Illi- 
nois; Albert 8S. Rennie, Illinois; Henry 
Sterchi, Illinois; Robert I. Temovle, Okla- 
homa; Joseph J. Trickey,, Michigan; James 
Cc. Tumlin, Georgia; Edward H. Watson, 
Kansas; Eugene C. Wharf, Illinois; Oli- 
ver H. Wilder, Illinois; Guy M. Withers, 
Missouri. 


The honorary members are T. J. Hen- 
derson of Grand Rapids and W. B. 
Davis. 


Dunewn, 


Corn Belt Life Progressing 
The Corn Belt Life of Danville, Ill. is 
writing quite a good lot of business in 
northern Illinois. It started in Peoria, 


but later moved to Danville. T. G. Mur- 
phy is the general manager. 





Royal League Increases Rates 

The supreme council of the Royal 
League has adopted the plan of rate 
readjustment. All new. members ad- 
mitted after Aug. 1 this year will pay 
according to the new rates based on 
the National Fraternal Congress tables. 
There are four policies, they being, 
whole life, term to age 50, term to age 
60 and term to age 70. 

All present members may remain on 
present rates until they are 65 years of 
age, when they must pay $6.20 a month 
for continued protection. This law ap- 
plies only to those who avail themselves 





of none of the options that are given 
to the old members. Members may 
announce the option they select any time 
between Aug. 1 and Dec. 1, 1907. 





Sentiment of the Northwestern 

The Northwestern Mutual Life in its 
company paper takes issue with the state- 
ment that agents are not able to prosper 
on the commissions limited by the New 
York laws. It states that those who are 
loudest in their complaints are receiving 
commissions as high as the agents of the 
Northwestern ever received. The North- 
western Mutual asks why it is that its 
agents are writing more business than 
ever before. The company declares that 
probably with high commissions the com- 
plaining agents built up their business 
on rebates and developed a habit of sales- 
manship which is hard to overcome. 
The Northwestern Mutual sfates that 
when men become habituated to selling 
insurance at cut rates they find it hard 
to succeed along legitimate lines. 





COMMENTS ON WISCONSIN LAWS 





Northwestern Mutual Does Not Be- 
lieve Its Commissions Will Have 
to Be Changed 





In speaking of the new Wisconsin 
laws the Northwestern Mutual says: 


The law provides that the present an- 
nuity value of the annual loading shall 
not exceed one-third of the net single 
premium for a whole life insurance at the 
same age. Thus, ordinary life policies may 
be loaded 33% percent of the net premium. 
The present ordinary life rates of the 
Northwestern are loaded only 32% percent. 
All of the life rates at present in use by 
the Northwestern are within the law, and 
further investigation will probably develop 
that very slight modifications will 
necessary at the very young ages on a few 
of the unimportant endowment forms. 

As to commissions, it is difficult to make 
a definite statement before a very careful 
examination has been made. As you 
know, the company adjusted its commis- 
sions slightly on Jan. 1, 1907, to meet the 
New York law. So far as it is possible to 
speak at present, no important changes 
appear to be necessary to meet the Wis- 
consin law. 

Through the efforts of persons claiming 
to be reformers imbued with the best in- 
terests of the policyholders, the company 
was defeated in its effort to secure a re- 
duction of the existing tax upon its mem- 
bers, although it did secure the repeal of 
a law passed in 1905, to become operative 
in 1908, which would have increased its 
taxes by upward of $250,000 annually. 





Emerson’s Great Record 
The New York Life Bulletin refers in 
glowing terms to the record of Jay H. 
Emerson, one of its star Chicago agents. 
He came to the service of the company 


in 1895, at the age of 19. This is his 
record: 


Year 





— 


915 $2,270,800 
In referring to Mr. Emerson his com- 
pany says: 


Several important truths are apparent in 
Mr. Emerson’s work. Good men grow 
stronger and more efficient as their ex- 
perience in life insurance grows. Note the 
steady increase in the volume of his busi- 
ness from year to year. Note also the ad- 
vance in the size of his policies. In 1900 he 
had 52 for $88,000. His ability to get re- 
sults had more than doubled a few years 
thereafter, the same number of policies 
producing two and three times the former 
volume of insurance. Mr. Emerson has 
been a club member ever since the club 
idea was launched. From 1899 to 1901, in- 
clusive, he was a member of the Central 
$100,000 Club, from which he graduated 
into the $200,000 Club in the r 1902, and 
steadfastly he has retain membership 
there ever since.. A man of Mr. Emerson’s 
steadiness would naturally be a drawing 
Nylic. He is now in the Second Degree. 
For several years his paid business has 
averaged over 100 policies, representing 
practically $300,000 per year. I leave it to 
your good judgment what Mr. Emerson's 
clientele of nearly one thousand policyhold- 
ers, secured during his twelve years’ work, 
must be worth to him as a business asset 
today. In the stability of his business 
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with the New York Life, its high - 
ter, the thorough manner in which he sells 
it, the way in which it stays year after 
year on the books, we find the highest 
praise for Mr. Emerson. From his splendid 
work and experience thus far in life in- 
surance, his future—and he is yet a young 
man—will certainly be brighter than his 
past. 





LIFE NOTES 


The Reliance Life wrote $671,800 of busi- 
ness in y. 


The Volunteer State Life of Chattanooga 
has entered Arkansas. 


The Travelers will hold its agency con- 
vention at the home office Aug. 27-29. 


The Universal Life of St. Louis, of 
which P. M. Starnes is president, began 
business this week. 


The American Mutual Industrial Life of 
Birmingham, Ala., expects to be ready for 
business in a few days. 

The Mutual Life has sold its control in 
the Fifth Avenue Trust Company of New 
York to Levi P. Morton and others. 


J. D. Lawrence becomes manager of 
the Home Life at St. Louis, succeeding 
F. Cc. Prior. He formerly was with the 
New York Life in the east. 


The Business Mens Life of Louisville 
has amended its articles of incorporation, 
reorganizing as a mutual legal reserve 
company with a capital stock of $200,000. 


Frank Irwin has been appointed general 
agent of the life department of the Pacific 
Mutual Life for Indianapolis and vicinity. 
He was formerly with the Columbian Na- 
tional Life. 


The Missouri insurance department, hav- 
ing unearthed conditions in several frater- 
nals in that state which it regards as very 
bad, is now going to investigate all the 
orders in the state. 

The Decatur (Ill.) agency of the North- 
western Mutual Life, under General Agent 
J. M. Cowan, produced $123,000 in new 
business in July, the largest amount in 
any one month in ten years. 


W. E. Bilheimer, who has been general 
agent for the Equitable at Fort Worth, 
Tex., becomes general agent for Arkansas, 
to succeed Harry E. Ramey, who resigned 
to go with the National Life U. S. A. 


E. R. Ferguson, manager for the Mutual 
Life in Colorado, New Mexico and Texas, 
has issued a circular letter announcing the 
appointment of O. C. Watson of Santa Fe 
to be superintendent of agents for the 
general agency. 

The fraternal organizations of Iowa are 
to have their own organ in the future. 
The Iowa Fraternalist has made its ap- 
pearance in Des Moines, John W. Meng 
being its editor. It will deal with all fra- 
ternal insurance news. 


E. S. and R. G. Emmert, former district 
agents of the Northwestern Mutual un- 
der Lee & Lee, have been appointed gen- 
eral agents for Indian Territory (except 
Chicasaw Nation). Emmert Bros. have 
their headquarters at Muskogee, I. T. 

The New York City general agency of 
the Northwestern Mutual Life paid for 
$6,866,066 new business the first six 
months of this year. Twenty-five agents 
wrote 83 percent of this amount. These 
men will likely average over $500,000 each 
for the year. 


St. Josephat’s Polish Catholic Church at 
Milwaukee has undertaken to pay off a 
debt by insuring some of its members in 
favor of the church. Seventy members 
have taken insurance to an amount aggre- 
gating $200,000 and the congregation pays 
the premiums. 

H. T. Booth of Portland, former general 
agent of the Pacific Mutual for Oregon, 
has been sued by the Pacific Mutual and 
charged with withholding about $4,000 of 
the company’s money. Mr. Booth has be- 
come general agent of the West Coast 
Life for Oregon. 


The general agency of Gooding & Cole- 
man of the orthwestern Mutual for 
northern New Jersey, with headquarters 
at 710-715 Union building, Newark, has 
terminated by the resignation of O. L. 

ing. . H. Coleman has been ap- 
pointed general agent to succeed the firm. 

Stockholders of the Keystone Life of 
Louisiana, at a meeting held the past 
week, unanimously resolved to increase 
the capital by the sum of $150,000. The 
meeting of stockholders was large and en- 
thusiastic and President L. P. Delahous- 
saye is most sanguine as to the success of 
the enterprise. 

The Modern Woodmen is contesting the 
claim under the policy of Thomas Rogers 
of Streator, Ill, claiming his intemper- 
ance as its defense. The plaintiffs claim 
the fraternal accepted his premiums for 
ten years, knowing he drank to some ex- 
tent. The case will be carried to the 
supreme court if necessary. - 

A. F. McDonald, who: retired from the 
life ; has re- 


Pittsbu department, with headquarters 
at 802 nion Bank building. Mr.. Mc- 
Donald was formerly Pittsburg manager 
for the Mutual Life of New York, and 
when the Reliance Life was formed be- 
came its vice-president and general man- 
ager. : 





LIFE AGENTS MEET AT TORONTO 


(Continued from Page 1.) 


nearly all of the companies, is the most 
effective and economical. The present gen- 
eral agency contracts provide little or no 
margin either in first year or renewal 
commissions to compensate the general 
agent for the time and money necessary 
to develop new agents, and therefore is 
economically unsound. 
Few New Agents Coming In 

The agency force in this country has 
been depleted fully 30 percent and the 
recruiting stations are dormant. Never, 
in the history of life insurance, has the 
flow of new blood into the agency force 
been at such a low ebb; and it is patent to 
all possessing knowledge of the business 
that new recruits to the agency force are 
quite as necessary to the healthy growth 
of our companies as are new policyholders. 
Old agents who are said to be doing fairly 
well had their tuition and tutelage paid 
under entirely different conditions and are 
now, in many cases, attached to the busi- 
ness by forfeitable renewals, which sus- 
tain and enable them to go ahead, ever 
hoping for the dawn of a brighter day. 
As a matter of fact the number of agents, 
old or new, that are now earning anything 
like a satisfactory income, on new business 
alone, under New York commissions, are 
so few as to merely constitute the excep- 
tion which proves the rule. 

Not Many Missionaries 

There are a few men in our business 
who would continue regardless of the rate 
of compensation, because they love the 
work; they are imbued with that beautiful 
missionary spirit, which sometimes impels 
men to leave their relatives and friends to 
spread the gospel in an unfriendly heathen 
land. That is all very nice, but most of 
us are in the business because it did, at 
one time, afford an opportunity whereby 
honest men could make a living and if 
thrifty, acquire a competency for old age. 
Not so now! The New York law prac- 
tically says to the agent, “All ye who en- 
ter here, leave hope for future behind.’ 
If your ambition for yourself and family 
does not extend beyond a bare current 
living, you may be content. If on the 
hand you have a family to educate and 
provide for, if you wish to be a factor in 
your community and acquire a competency 
for old age, you have no right to be con- 


tent. 
Section 97 a Menace 

Nor as a citizen having special know- 
ledge of this subject, have you any right 
to withhold your constant and earnest 
protest against laws that will most of all 
injure the great host of dependent ones not 
now protected by insurance. Any law that 
forbids the healthy legitimate growth of 
a business of such vital importance to all 
of our people as life insurance is contrary 
to public policy and opposed to the de- 
velopment of a higher social condition for 
which the world is striving. Section 97 of 
the New York law is a menace to the 
future of life insurance, because it has 
robbed the business of its future for the 
great body of honorable agents, who, by 
their courage and faith, created this 
world-wide beneficent business. Therefore, 
gentlemen, it is my judgment, that we 
should take definite and aggressive steps 
to bring about the speedy modification of 
that unjust section and also to prevent, in 
so far as possible, the passage of similar 
unwise measures in Canada and else- 
where. 


RITTENHOUSE’S GREAT PAPER 








Colorado Commissioner Discusses ‘Fooling 
the Public—the Penalty” 





Commissioner E. E. Rittenhouse of 
Colorado, who first came into public 
notice by making his state too hot for 
the companies issuing board contracts, 
and has since gained a reputation as 
one of the most advanced advocates of 
practical supervision, addressed the con- 
vention on “Fooling the Public—the 
Penalty,” a subject to which he has 
given a great amount of thought. That 
the public usually is right he holds to 
be shown by the fact that only two out 
of forty legislatures this year passed 
very radical laws, such as life under- 
writers feared would be enacted in many 
states. Those laws which are burden- 
some, especially those relating to taxa- 
tion, are the penalty of having fooled 
the public in the past. 

Various Specious Schemes 

The speaker took up, dissected and 
condemned special contracts, 
agency companies, holding _ companies, 
all of which he believes are schemes to 
fool the public, even though in some 
cases their promoters may believe they 
will show such results as they claim. 
Mr. Rittenhouse bore down with equal 
weight on older abuses, such as the use 
of extravagant estimates and the un- 
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warranted expenditure of policyholders’ 
money. All these wrongs, past and 
present, have made a large part of the 
public lose confidence in life insurance. 
It is this heritage of distrust, repre- 
sented by an army of uninsured, that 
has descended to agents of the present. 
To restore confidence in life insurance 
and the men who write it, Mr. Ritten- 
house believes to be a bounden duty. 
To bring this about he had certain prac- 
tical suggestions to make, as follows: 


Supervising the Solicitor 

I believe I am safe in saying that the old 
theory that the insurance departments must 
limit their examination of insurance com- 
panies to matters relating solely to sol- 
vency has been quite generally abandoned. 
If this theory has been thrown aside years 
ago, practically none of the misdoings dis- 
closed by the New York investigations would 
have occurred and the harm which has re- 
sulted to life insurance companies would 
have been prevented. 

It does not follow because an insurance 
company is solvent that it can do no wrong. 
Some of the greatest wrongs perpetrated on 
policyholders have been committed by the 
officers of solvent companies. It is there- 
fore not enough that an insurance company 
should be financially sound—it must be hon- 
estly conducted and deal fairly and justly 
with the public. Its acts must stand public 
scrutiny. In short, it is just as necessary 
that an insurance company have a good rec- 
ord for fair dealing as it is for it to be 
solvent in order to do business in any state. 
This being true, it is equally important that 
its solicitors, who come in direct contact 
with the people, should also be of good 
eharacter and reputation. 

Company Known by Its Agents 

Very few people know or ever hear of the 
officials of an insurance company. Out- 
side of the question of financial standing, in- 
surance companies are, therefore, to a very 
great extent judged by the acts and conduct 
of the agents and solicitors who come in 
personal contact with the public. 

It is of comparatively little consequence 
to the people to know that an insurance 
company is solvent and has a good char- 
acter and reputation if it employs people of 
bad character and reputation to solicit its 
business, 

I therefore maintain that if it is necessary 
to examine into the character and methods 
of a company it is also necessary to examine 
into the character and methods of a solicitor. 
But this duty falls upon the insurance com- 
panies and not upon the insurance depart- 
ments. The company should investigate and 
ascertain the record of their representa- 
tives before employing them, and should cer- 
tify to the insurance department as to their 
good character before licenses are issued for 
them. 

Responsibility of the State 


While it is impossible for the insurance 
departments to investigate the character and 
reputation of the thousands of people who 
carry licenses as agents and solicitors, the 
commissioners, as a rule, have authority to 
revoke a license and, with the support of 
the companies and the general agents there 
is no question but that they would be very 
glad to use this authority to assist in 
eliminating the bad element to which I 
refer. 

This is an extremely important matter, 
because many people look upon the commis- 
sion issued by a respectable company and the 
license issued by the state to the solicitor as 
certificates of good character. This is espe- 
cially true in the states where the law says 
that licenses shall only be issued to persons 
of good character and reputation. The pub- 
lic should be justified in assuming that a 
properly managed company and a _ well-con- 
ducted insurance department would not issue 
certificates to men with bad records and bad 
habits. But, as a matter of fact, neither the 
companies, the general agents nor the insur- 
ance departments do their duty in the matter 
of supervising the local agent or solicitor 
-They send them forth armed with official 
credentials and thereby place them in post- 
tions where, if they be dishonest and tricky, 
they can, by imposing upon the public, bring 
discredit upon the company they represent 
and disgrace and humiliation upon the up- 
right and honest insurance solicitor. We 
cannot evade our responsibility for these 
conditions. 

Must Cut Out Dead Beats 

I know how difficult it is to procure com- 
petent and well recommended subagents and 
solicitors, ee in the face of the dis- 
organization resulting from the recent reduc- 
tion in commissions. But this condition does 
not justify a continuance of the present 
slack method of selecting them. From my 
viewpoint the offense of turning a “dead- 
beat” loose upon a community to solicit life 
insurance is a criminal one. 

Life insurance has passed the high pres- 
‘sure. stage and is now settling down to calm, 


legitimate business methods, and the theory” 


‘entertained in some quarters that it is 
.better to have a solicitor who is skilled: in 
the art of petty deceit and sharp practice 
than to have no solicitor at all should be 


abandoned. 
An Agent’s Code 


I believe that every state should have a 
code governing agents and solicitors, based 
upon the principle that one who will deceive 
or rob his general agent or his company will 
deceive or rob the public. Such-a code 
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should afford the same protection to the 
insurance company and its employes that it 
affords the public, because by protecting 
insurance companies from those who prey 
upon them we are protecting the public. 
Among other things such a code should 
provide that only agents, solicitors and 
brokers of good character and reputation 
should be permitted to carry the certificate 
of the state, that the insurance commis- 
sioner may revoke such licenses for viola- 
tion of the insurance laws; for deceiving 
or defrauding any person in procuring 
insurance, and for retaining for an unrea- 
sonable length of time the money of any 
general agent or company without their 
consent, such revocation to be published in 
the newspapers. It should provide that when 
a license is applied for or a person who al- 
ready holde a license of another company 
that both companies be notified of the facts; 
that any agent who accepts business from 
and compensates unlicensed solicitors and 
brokers should have his license suspended or 
revoked ; that solicitors, agents or physicians 
who combine to defraud a company should 
have a specific and heavy criminal penalty 
hanging over them; that any agent, solicitor 
or broker who embezzles, appropriates or 
otherwise uses the funds of a general agent 
or company, contrary to instruction, should 
be guilty of larceny and not of simple 
breach of trust, as is the case in many states 
at the present time, and that a specific and 
severe criminal penalty be provided for 
agents, solicitors or brokers guilty of de- 
ception and misrepresentation in soliciting 
life insurance. Colorado has these and 
many other good features In its new law 
relating to agents, and, with all due modesty, 
I must say I believe it is the most complete 
and effective agents’ code in existence today. 


Association Should Be Practical 


I appreciate that you will say, the 
things I am going to suggest that you 
should do are very difficult of accomplish- 
ment. I grant it, and I know they cannot 
be brought about in a minute. Light 
tasks are easily performed. Any scrub 
can do an easy thing, but it takes a good 
man to do a difficult thing. 

An easy-going, commonplace life associ- 
ation would accomplish nothing, but the 
possibilities of performance by an associ- 
ation of vigorous, intelligent and purpose- 
ful men like you have here can accom- 
plish all that I shall ask you to do. 

You have a splendid organization, with 
a membership covering Canada and the 
United States. You have already accom- 
plished much in fighting schemes devised 
to fool the public, and your influence has 
also been wisely used in support of sound 
legislation. You have gone far enough In 
your work to know that in order to 
achieve results of any consequence you 
must have a specific and comprehensive 
plan to follow and that you must lay out 
campaigns for better methods and better 
laws upon practical lines. 

Loyalty Is Required 

The prime requisite for success in an 
organization of this kind is absolute and 
unconditional loyaity. However, widely 
the battle for business may separate you 
while outside the breastworks, when you 
enter them you must forget all differences 
and stand shoulder to shoulder in support 
of the purposes of your organization. 
Social features are a good thing, resolu- 
tions are excellent to convey expressions 
of views and sentiment, oratory has its 
place and uses, but what is needed to ac- 
complish great things and to make your 
association the most powerful and most 
useful one on this continent is defined by 
the simple word “work.” 

Do not misunderstand me. I do not 
assume that this organization is hunger- 
ing for advice from any insurance com- 
missioner. It is, however, idle to call at- 
tention to wrongs unless we have reme- 
dies to offer, and any suggestions are ten- 
dered in the same kindly spirit in which 
your worthy president extended me the 
invitation to address you. 

Duty of Association 

Here are some of them: 

Strongly oppose the practice of employ- 
ing an agent or solicitor until his char- 
acter and reputation are fully investigated 
and found satisfactory. 

Urge the establishment of a bureau or 
clearing-house for all life insurance com- 
panies in each city or state, where the 
record of every solicitor, as viewed by 
the companies which have employed him, 
shall be kept and from whence information 
can be secured by insurance companies 
employing solicitors. 

your utmost to inaugurate the prac- 
tice of reporting to the state insurance 
commissioner unlawful acts committed by 
agents and solicitors, and thus protect 
yourselves and the public. 

Show your desire to protect the insur- 
ing public-by investigating, adveftising 
and reporting to the authorities ali 
schemes devised to fool the people. 

Use your influence to stop the. practice 
of sending .out as. insurance missionaries 
ignorant and uninformed persons. The 
good will and confidence of prospective 
policyholders and their friends should not 
be jeopardized by sending to them. repre- 
sentatives who do not themselves under- 
stand policy contracts. They should be 
required to pass an examination before 
given employment. 

Use every possible effort to increase the 
tremendous influence for good which your 

your work and this association 
have given you, and organize a definite 
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and specific plan to use it in the interests 
of sane and effective insurance legislation. 
Help Legislate 

Why not heip legislate? 

The sending of delegations to address 
legislative committees and other bodies to 
influence legislation and public opinion is 
an excellent plan and should be continued, 
but that which will do infinitely more 
good will be to place in every local legis- 
lature on the continent at least one able, 
clear-headed life insurance man. 

The best place to have a lobbyist is on 
the floor, elected by the people. I speak 
from experience when I say that the views 
of such men from this vantage ground will 
command more respect and influence than 
they possibly could from the lobby. 

In Colorado your local association has 
consistently fought all schemes to fool the 
public and rendered invaluable assistance 
in procuring sound insurance laws. We 
were also fortunate enough to have two 
very capable and highly respected life in- 
surance men in the recent legislature. One 
of them was your distinguished second 
vice-president, Senator W. W. Booth, who 
was the majority leader in the senate, and 
the other the Honorable Joseph H. Har- 
rison. These two legislators were not 
nominated because they were members of 
this association, but solely because of 
their personal merit and high standing in 
the community. We passed an entirely 
new insurance code, which took the read- 
ing clerk there hours to read, and those 
who know anything about legislation know 
what this means to those who are trying 
to get a bill through. 


Results In Colorado 


We did not get everything we wanted, 
and we got a few things we did not want, 
but the fact that we got, upon the whole, 
a conservative and an up-to-date code, 
free from oppressive and severe restrictive 
measures, is to a very large extent due to 
the fact that when uninformed members 
would offer impracticable and_ unfair 
amendments or suggestions we had on the 
floor insurance men of intelligence, whose 
opinions commanded respect, to rise and 
explain the injustice and wrong of such 
amendments, and in nearly every in- 
stance such explanations were accepted 
as satisfactory. 

Why can you not make it one of the 
definite purposes of your organization to 
place men like these in the various law- 
making bodies? It would be well to have 
a candidate in each party so that, which- 
ever party wins, the law-makers will have 
the benefit of the judgment and experience 
of a life insurance man in considering life 
insurance legislation. 


Entitled to Representation 


I understand that the members of this 
organization have under their control or 
influence 60,000 agents and solicitors. An 
organization representing this number of 
bread-winners is entitled to representation 
in every state legislature, not because of 
the power and influence of the money con- 
trolled by the insurance companies, but 
because you understand the _ insurance 
business and insurance questions, both 
from the standpoint of your officers and 
of the public, and it is natural that you 
should stand for such measures as will 
protect and satisfy the public you are 
trying to serve, and at the same time to 
see that such protection is offered with- 
out injustice to the companies, 

You may tell the political leaders, or 
bosses, if you please, that you are asking 
nothing extraordinary or unusual when 
you demand representation in the law- 
making bodies, It is customary to find in 
such assemblies, merchants, bankers, 
farmers, railroad men, lawyers and other 
business and professional men; in fact, all 
forms and lines of human effort are rep- 
resented—then why not have insurance 
men there? 


Opportunity Has Arrived 


You come in contact with the people; 
you are in touch with public sentiment. 
You are, if you will but use your advan- 
tages, in a position to take a prominent 
part in shaping public sentiment. It is 
your duty to join these law-making bodies 
to represent your constituents, and see 
that these people whom you have induced 
to take life insurance are properly pro- 
tected. 

The purpose of this organization is to 
uplift the moral and intellectual standard 
of the life underwriters of this continent 
and to in every way improve the condi- 
tions under which life underwriters con- 
duct their business, 

Now, gentlemen, it seems to me that 
here is your opportunity. You already have 
accomplished much. You now know your 
strength; why not use it? You are in- 
creasing in numbers. You have recently 
welded to your organization the active 
and progressive life underwriters of 
Canada. You have started something 
good; keep it going. 


AGENTS’ ORGANIZATIONS 





Putnam's Practical Paper Furnishes Food 
for Thought 





Henry H. Putnam of Boston, secre- 
tary of the Nationa! Association of 
Local Fire Insurance Agents, read one 
of the most valuable papers presented 





at this convention. From the stand- 
point of his intimate experience with 
the militant fire insurance agents’ or- 
ganization and his careful observation 
of the beginning and development. of 
the life agents’ association, he was able 
to tell the life underwriters where their 
association falls short of its greatest use- 
fulness. The early part of Mr. Put- 
nam’s paper on “Agents’ Organizations 
in Insurance” was devoted to an ac- 
count of the genesis and rise of the fire 
agents’ organization. He told how it 
was started by agents to protect them 
against overhead writing, from which, as 
individuals, they could not protect them- 
selves; how it induced the companies 
to stop that practice almost entirely; 
how it fought and won the fight for 
the principle that the agent owns the 
business; and how it had come to be re- 
garded with favor by the companies 
themselves. Then he took up the sub- 
ject of life agents’ associations, as fol- 
lows: 
Life Agents’ Associations 

The methods of doing business in life 
insurance are quite different from those 
in fire insurance. So also has the genesis, 
purpose and work of your organization 
been radically different from that of the 
fire agents’ association. Where the fire 
agent represents a number of companies 
in a given locality, the life company, 
through the general agency system, main- 
tains a corps of local representatives in 
each district. The fire agent is almost 
universally confined in his appointment to 
a single place and its contiguous territory; 
the local life agent is often assigned a ter- 
ritory embracing a number of places, 
sometimes a whole state, although he may 
appoint subagents for particular localities. 

In your case the National association 
was the child of local associations, whereas 
the fire agents’ National association was 
the parent. Your organization, instead of 
being maintained for the protection of 
the agency interest, has cultivated the 
company point of view. Company officers 
have held membership in your associations, 
= have been elected to the highest of- 

ces. 

Shun Disputed Questions 

The primary idea back of your organiza- 
tion has been to dignify and promote your 
husiness before the public. For this reason 
vou have felt obligated to shun the dis- 
cussion of disputed questions in insurance 
practice and to refrain from legislation 
upon those questions. While the fire 
agents’ annual convention has been an 
open forum of debate and legislation upon 
the vital questions. of the day—things 
which bore directly upon business prac- 
tice—you have largely dealt with gen- 
eralities and kept the real problems and 
the unformed issues in the background. 

I would not be so unfair to those whose 
fidelity and industry have built up your Na- 
tional association as to say that it has not 
served life insurance—and served it well. 
- . «+ « I know something about what 
has been done by this association for the 
good of life insurance. 


Facing New Conditions 

But you are dealing to-day with issues 
in the business undreamed of at the time 
vour National association was formed. 
You are faced by new problems, and it is 
at this critical point in your history, as 
vou look out over the field of future en- 
deavor, that you must consider whether 
the time has not arrived for you to attack 
the problems of life insurance in a differ- 
ent way, and whether you may not find it 
best to hold yourself in a position of re- 
lationship to the companies more nearly 
corresponding to that of the fire agents’ 
association. 

I feel that you will permit me to speak 
frankly upon this question, for in the face 
of a crisis all precedents fail. It is not 
a question of what has been done before, 
or how it has been done. It is not a mat- 
ter of tradition. The situation is one 
which strikes directly at your own in- 
terests as the field representatives of the 
Hfe insurance companies. 


Agent Must Protect His Interests 

It is true that in an ideal state of society 
the interests of all who are engaged in a 
particular business are mutual. But for 
obvious reasons this cannot be practically 
true. As between those who serve and 
those who are served, there is a difference 
in the point of view. It cannot be other- 
wise, simply because human nature is as 
it is. The companies are strong and well 
equipped. Thev are competent to care for 
themselves. They have more recently 
taken steps to do so through the medium 
of an organization of executive officers. 
However much the companies may say 
that they will give their agents a square 
deal, they must inevitably be influenced by 
their point of view, ana their first con- 
sideration is always the particular interest 
which they believe they should serve. 

None will make it of first concern to 
look after the interests of agents except 
the agent himself. As society is now con- 
structed. the agent. acting alone, is weak 
in the defense of his own interests. He 
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must associate with his fellows having the 
same interest, thus supplementing his in- 
dividual strength and initiative by the 
power of the whole mass. There are 
things of common interest which concern 
all agents. Upon those things they can 
and should act as a unit. By handling 
these things over to organized effort, the 
agent gives himself larger freedom for in- 
dividual initiative. 
Need of Protective Organization 

It seems to me that the position of the 
life agent today is similar to that of the 
fire agent. Eliminating the differences in 
method and in organization (for these are 
but matters of detail) the essential fact 
remains, that the life agent now needs, as 
the fire agent needed ten years ago, a 
protective organization which will take up 
as its own, with perfect freedom and ab- 
sence of restraint from company control, 
the vital questions of business practice— 
not in a spirit of antagonism to the com- 
panies, or with any purpose to dictate 
company policy, or to invade those ques- 
tions which come strictly within the field 
of executive management—but to stand 
distinctively for the agents’ cause, making 
your organization one of agents, for 
agents, to be maintained by agents. 

Ax Falls on Agent’s Neck 

The business of life insurance has been 
attacked by foes within and foes with- 
out. There has been a revolution. The 
causes of that revolution are traced back 
largely to defects in executive manage- 
ment. But when the state came to the 
point of applying a remedy, the real 
punishment for these infractions was in- 
flicted upon agents. In other words, the 
legislators, trying to appease an aroused 
public opinion, and acting under the ad- 
vice of experts obligated to company in- 
terests, sought to reform life insurance 
by striking at the backbone of the busi- 
ness. 

Life in America has been 
Now that 
it has been reared to vast proportions and 
has become such a big factor in the eco- 
nomic welfare of the country, we find a 
very definite purpose to eliminate the 
agent, to minimize to the last degree the 
opportunities of life which have heretofore 
been open to him. The evils of life in- 
surance exposed to public gaze grew out 
of executive mismanagement, but the neck 
of the agent has been exposed to the ax. 

Association Was Inefficient 

When the real crisis arose and legisla- 
tion in New York was proposed by the 
Armstrong committee, striking at the live- 
lihood of the agent, was your National as- 
sociation in a position where it could in- 
fluence public opinion, or effectively work 
against this injustice? There is but one 
answer. The agents’ protest at that time 
was voiced through hasty organization by 
individual effort and in response to the 
simple law of self-preservation. It is, of 
course, true that the machinery of your 
local associations was effectively used; but 
your National association was powerless 
to deal with the essentially national issues 
with which you were confronted. 

Is it too much to say that your National 
association should have been in a position, 
should have been so equipped that its in- 
fluence in the situation would have been 
felt from the very start, so that it could 
have assisted in shaping events, instead of 
trying to fight the fire after it had become 
a conflagration? 

But the fact is you had no organization 
in existence at that time which could do 
that particular work. Tradition, prece- 
dent, affiliation, all stood in the way of 
active participation in the march of 
events.”’ 

Preparation for the Future 

There is no need, however, to go over 
the past. Remember what your organiza- 
tion has done, but take good care that it 
shall be effectively equipped to represent 
your interests, and to stand for you as an 
independent force and power in directing 
events. Make your annual conventions 
open forums of debate. Do not hesitate 
to speak positively through the medium of 
resolution for sound principles of insur- 


insurance 


ance, Meet your companies in a manful 
spirit, not with demands, but with re- 
quests. Go to your state legislatures in 


the same spirit. Stand always for the 
elevation and “professionalization”’ of your 
calling. And remember that a hundred 
men working together with a common pur- 
pose and for a common interest can ac- 
complish more than ten thousand who 
are unorganized and working separately 
without definite purpose. 
Power of Local Agents 

We know from experience in the fire 
business that none in that branch of in- 
surance are better. qualified to influence 
public opinion than the agent who comes 
in contact with the people. This is equally 
true in life insurance. The agents reach 
the people. They understand them, they 
know what they are thinking about, and 
they know how to approach them. The 
agency interest—the backbone of life in- 
surance—should be served and built up by 
organization, and. in my opinion, your 
National association should make itself 
strong on the side of the agency interest. 
This, as it seems to me, can done only 
by cutting loose from all entangling alli- 
ances and making your association in its 
essence an agents’ organization. 





Need a Watch Dog 

What I say is but an echo of the thought 
in many minds here to-day. What the 
future may bring to the life agent you 
cannot say. You need, however, a watch 
dog on the tower. You need an association 
whose officers feel obligated to take the 
agency point of view and who are yet broad 
enough to appreciate and recognize the 
company and public side. But whatever 
the future of life insurance may be, it goes 
without saying that the agent for many, 
many years will be an essential factor in 
the business, and it will be equally es- 
sential that his interests shall be cared 
for by organization; that, in a word, he 
shall take up for himself, through the 
means of association, the protection of 
those things which mean so much to him 
in the mater of livelihood and family in- 
terest. 

Soliciting Agents 

Although I am speaking to a body of 
so-called general agents or managers, yet 
I know you will understand me when I 
say that the power and force of your or- 
ganization will be greatly increased if you 
can secure the cooperation and active 
participation of the working agent or 
solicitor. In a sense we may say that 
there is a diversity of interest between the 
solicitor and general agent, But this is 
true only in appearance and not in fact. 
The general agent and the solicitor both 
work from the same standpoint, and both 
are in essence solicitors, the general agent 
being merely a captain of solicitors. 

They are the commissioned men work- 
ing in the field to build up the business of 
the company, and therefore their attitude 
towards antagonistic economic forces is 
the same. 

I believe that your organization should 
be open to the solicitors, their member- 
ship invited and urged. For they, even 
more than the general agent, come in close 
contact with the people, and, like the 
local agents in fire insurance, can do more 
towards influencing and molding public 
opinion than any other element in the 
business. 

American Democracy 

I believe from the bottom of my soul in 
American democracy. I have faith in the 
people of this country to intelligently work 
out the problems with which they are 
faced. I am certain that unsound think- 
ing, which finds its reflection in unsound 
legislation, cannot permanently prevail. 
The people may be misled for a time by 
the plea of the political demagogue or the 
bewildering argument of the self-interested 
insurance expert. But give them time 
and they will detect the flaw. Experience 
is a dear, but always necessary, teacher. 
A past generation has been taught by the 
fallacy of assessmentism. The present 
generation must be taught that the funda- 
mental principles upon which the life in- 
surance idea is based, cannot be made the 
subject of irresponsible experimentation 
without danger to the whole structure; 
that reserves have a definite function of 
their own, unrelated to expense, and that 
expense cannot be regulated by arbitrarily 
limiting the earning power of the worker. 





IS LIFE INSURANCE DOOMED? 





Charles W. Scovel Discusses This Topic in 
a Favorite Manner 





Charles W. Scovel of Pittsburg, for- 
mer president of the association, opened 
the five-minute discussion of the ques- 
tion, “The Future of Life Insurance if 
Present Conditions Continue,” changing 
it to read “Is Life Insurance Doomed ?” 
He held that if the laws governing life 
insurance are to continue to be made 
and kept in force by the doctrinaire and 
the demagogue it is doomed to slavery 
under the lash of perverse statutes and 
doomed to fall behind in the march of 
progress. The following are excerpts 
from his speech: 


Mr. Reformer, Composite Personage 


Doctrinaires include both the well mean- 
ing theorist with a hobby and the well 
meaning layman with the ideal. The 
demagogue regards a public issue as an 
opportunity to “play politics” for himself 
or the party. Let me lump. these three 
together and call them, politely, Mr. Re- 
former. This composite personage—part 
good and part bad, like the rest. of us— 
has lately been having most to say about 
life insurance and the new laws to: regu- 
late it. These laws also are part good 
and part bad. The bad part has been 
passed against the advice of the expert— 
by whom I mean, not the management of 
any company or even of all our corpanies, 
but those men all over. the world who study 
the science of Hfe insurance and--whose 
consensus of opinion can alone determine 
what are really its accredited principles 
and practices. a-de 

Governed by Supply and Demand 

For life insurance is, first and funda- 

mentally, a true science, embodying na- 


ture’s laws of life and death just as the 
science of physics embodies nature’s laws 
of force and matter. | 

As applied in practice, of course, this 
science has to reckon with certain varia- 
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ble factors, and to secure the best results 
these factors must be allowed to operate 
freely and normally. Two main factors 
are financial, the interest rate earned and 
the expense money paid out. Both are 
normally controlled by the universal laws 
of supply and demand. Those same laws 
of supply and demand fix the actual value 
of men as well as of money. Life insur- 
ance can expect to get just such service 
in home office or field as it pays for, at 
the rates fixed in the common market 
for men, 
Variations in Mortality 


The other main factor is the mortality 
rate actually experienced. It is kept with- 
in the general average of the tables by 
the company’s medical selection and classi- 
fication of risks. The mortality is increased 
by adverse selection on the part of indi- 
viduals, including both the poor risks that 
select policies more favorable than they 
ought to have if everything could be known 
and also the good risks that lapse their 
policies and leave a poorer average quality 
behind them. It -is along these lines of 
selection and classification that statistics 
are least complete and there is most yet to 
learn. Adverse selection, in particular, 
presents many uncertainties—the more so 
because the lately abandoned “high-pres- 
sure’ methods of swelling volume yielded 
abnormal statistics on this point. 


Expert and Theorist 


Now your true scientist not only knows 
what he knows, but also knows what he 
does not know—and is always seeking 
humbly, eagerly, to learn more. It is 
your ignoramus or hobby-rider who is 
cock-sure about things. Here lies the 
deepest distinction between the expert and 
Mr. Reformer in dealing with these life 
insurance problems. 

The net premium is absolutely fixed by 
mortality table and minimum interest 
rate. The expert adds to this the load- 
ing which he judges sufficient to provide 
for all these variable factors—which load- 
ings are very closely the same all over the 
world. From time to time he returns the 
dividends to policyholders. but always 
keeps in hand a sufficient general surplus 
for all future contingencies. Above all, 
the expert keeps studying the less clearly 
understood factors so that at any time he 
may raise or lower the loadings on new 
premiums written, or may raise or lower 
the general surplus, as further experience 
shall dictate. Moreover, he keeps study- 
how best to apply these general princi- 
ples, and how best to provide for these 
variable factors, with the particular meth- 
ods best suited to each particular company. 
For each company sharply differs from 
others in age, size, location, specialties, 
traditions and other elements that make 
up the distinct individuality and reputa- 
tion that create and hold its own clientele. 


Bull in the China Shop 


What has Mr. Reformer done to this 
niany technical, complex and flexible sys- 
tem 

He has thrust upon it a new basic theory 
derived from the assumed results of medi- 
cal selection, which theory, while it may 
yet prove to be a sufficient standard for 
ihe minimum reserve, was then a tenta- 
tive hypothesis rather than an accepted 
scientific principle proper to be adopted as 
the legal standard. 

He has based on that theory an arbitrary 
limitation of expense for new business that 
discriminuiates strongly against the more 
desirable and permanent kinds of policies 
and in various other ways works serious 
injury to agent, company and public. 

He has in Wisconsin arbitrarily limited 
the loading of premiums and has enforced 
by law other actual vagaries that even 
the other “reformers” hotly denounce. 


Other Vagaries Made into Laws 


He has in Texas localized investments 
and in other states limited them to un- 
duly narrow bounds, thereby endangering 
the interest rate that may be actually 
earned. 

He has gone to the extreme in pre- 
scribing precisely how all dividends shall 
be distributed. Thereby he has upset the 
practical basis on which insurance was 
rapidly being extended to sub-standard 
lives formerly uninsurable, and has pre- 
vented the application of dividends to 
hasten endowments, to shorten premium 
paying periods, and in other advantageous 
ways that have been or may be devised. 

He has limited the amount of general 
surplus by a fixed scale, leaving too nar- 
row a margin to protect the future against 
fluctuations of values, adverse selection 
and other variable factors, and not prop- 
erly, providing for the differing needs of 
different classes of companies. 


Standard Policies Rapped 


He has, in prescribing the exact lan- 
guage of the policies and many other 
minute operative details, wantonly altered 
the established practices, substituted un- 
certainty for certainty in countless new 
points that will be engaging the courts for 
years, greatly impaired the flexibility of 
the system in meeting the varying condi- 
tions among the various companies, dis- 
counted all individuality and originality, 
closed up many of the paths of future de- 
velopment and put obstacles in others. 

He has done some of these things in 
one state some in another, and differently 
in each, Bilsewhere he is urging still other 
regulations, to make confusion worse con- 
founded. In none of these actions has he 





the approval of more than a trifling per- 
centage of the world’s experts; in most of 
them he has actea contrary to the clear 
consensus of opinion of the experts of 
other lands and against the earnest pro- 
tests of almost every expert actually 
heard from. 


Results of Mr. Reformer’s Work 

Mr. Scovel charges Mr. Reformer with 
barring the movement toward furnish- 
ing with life insurance disability insur- 
ance which protects the working man 
and his family during his illness. He 
has stopped development by standard pol- 
icies. He has impeded the progress of 
life insurance as a great educator in 
thrift by permitting the agent to be paid 
most for selling policies with the least 
of the element of saving in them and 
least for those with a large element of 
saving. He has interrupted the spread 
of life insurance among the people who 
need it, by limiting the amount com- 
panies may write, by spreading the false 
doctrine that the old policyholder is not 
benefited by new business, by teaching 
that the agent is an “expensive excres- 
cence.” 

Life Insurance Not Doomed 

Nevertheless Mr. Scovel holds that life 
insurance is not doomed. The people 
constitute the court of last resort, to 
which appeal must be taken. It is- for 
agents to help stfongly in bringing this 
appeal through talks with the people 
they meet, through the press and through 
any legislators they can teach. Public 
opinion is already turning in the right 
direction. When the people once under- 
stand, they will lose no time in revers- 
ing the doom pronounced upon life in- 
surance and ordering such laws as will 
most encourage its safe and beneficent 
progress. 





INSURANCE LEGISLATION 


Secretary Macaulay Riddles the Arm- 


strong Law 





T. B. Macaulay, secretary and actuary 
of the Sun Life of Montreal, gave the 
Armstrong laws some of the hardest 
knocks they have yet received. _His sub- 
ject was “Insurance Legislation—Brit- 
ish, American and Canadian.” His pa- 
per was really a very strong argument 
to show why the next Canadian parlia- 
ment should turn down the recom- 
mendations of the royal commission in 
many points where it had followed the 
lead of the New York legislature, or 
even gone it one worse. This is a 
question of intense interest to the Ca- 
nadian companies, and their officers are 
naturally very much in earnest about it. 

The British theory of insurance regu- 
lation, according to the speaker, is “Free- 
dom with Publicity;” the American is 
“Restriction with Publicity.” 

Valuation of Policy Liabilities 

In England there is no legal reserve 
basis. If a company’s solvency is in ques- 
tion, experts are called in to settle it and 
they generally fix a somewhat lower 
standard than the good companies volun- 
tarily maintain. The older American com- 
panies could not have survived under 
present standards had they been required 
in their early days. Mr. Macaulay favors 
a sliding standard, under which weak com- 
panies could be permitted still to operate, 
although restricted as to classes of busi- 
ness if necessary. Where companies have 
allowed their capital to become impaired 
and can pay no dividends, he would re- 
strict them to nonparticipating business. 

Deferred Dividends 

Mr. Macaulay is a firm believer in de- 
ferred dividends, as popularizing life in- 
surance, as providing for the assured’s 
old age, as causing persistency and lower 
mortality. On this last point he presented 
figures from the experience of the North- 
western Mutual, giving actual to expected 
mortality on different classes and showing 
that mortality increases as the investment 
element decreases, as follows: 


Percent Actual 

Plan— to Expected. 
TT is. n.00 0106.8 60-664 6046600004 0000088 e+ 0128.1 
Life, nonparticipating .........sesee0. 117.7 
ZACO, PAPTIBOTINE 6. 0c cccccccccccccces = 
2 


Limited pay, participating............. 







Endowment, particjpating 63.4 
10-year distribution .... 70.7 
15-year distribution ........eeseeeeees 62.2 
20-year distribution .........eeeeeeeee 59.6 


Limitation of Surplus 
Mr. Macaulay is strongly opposed to 
limitation of surplus. He points out that 
while the Armstrong law limits the con- 
tingency reserve of companies to 5 





percent of the policy liabilities, the drop 
in the market value of the highest classes 
of railroad bonds has been 6 percent during 
the past year. Thus a company might 
have its contingency reserve entirely wiped 
out in a year by fluctuations in the se- 
curity market. 
Investment Powers 

In the opinion of the speaker companies 
should not have their investment power 
limited in any such way as the New York 
law limits them. Unless securities yield 
more than the reserve requirements, a 
large source of policyholders’ dividends is 
cut off. If securities yield more than the 
required rate, but suffer a drop in value, 
it requires the excess interest to make up 
for the drop in market price. Bonds are 
declining as interest rates advance. Ex- 
perts say that the interest rate is rising 
because of the great production and con- 
sequent cheapening of gold. Values of 
other things, measured by gold, are rising. 
Stocks represent ownership in some of 
these things which are rising in value. 
Bonds represent creditorship and the debts 
will be paid in cheaper money. The Arm- 
strong law prevents companies investing in 
the securities whose intrinsic value is ad- 
vancing and confines them to those whose 
intrinsic value is declining. 

Limitation of Expense 

While heartily in favor of reduced ex- 
penses, the speaker does not believe in its 
arbitrary limitation by law, which will 
diminish the amount of new insurance 
written. While attempts are made to save 
money to policyholders by reducing the 
cost of new business, the limitation of 
investment powers has deprived them of 
five times as much. He figures that a 
reduction in cost of 20 percent in securing 
new business amounts to but little com- 
pared to an increase of 1 percent in in- 
terest on investments. 

Mr. Macaulay dismissed the subject of 
standard policies with a few words. The 
Armstrong law provides for a death-like 
uniformity, under which there can be no 
life, no progress, no improvement. 





COLONEL GOULDEN’S ADDRESS 





New York Manager Pleads Importance of 
the Agent 





Col. J. A. Goulden, congressman from 
New York and manager of the metro- 
politan agency of the Penn Mutual, dis- 
cussed “The Agent, the Creator of the 
Business of the Past, the Hope and 
Factor of the Future.” Colonel Goulden 
holds that, while the minister’s calling 
is the highest and sometimes is re- 
warded with martyrdom, so the life 
agent, whose calling is only second to 
that of the minister, gets treatment only 
a little better. Nobody wants to see 
him, but- all thank him after he has 
made them do their duty. The speaker 
said in part: 

Agents Forgotten 
, The recent and never-to-be-forgotten 
insurance investigation has accomplished 
much needed good to the business, and 
has set many things to rights that were 
beyond such remedies as we could ap- 
ply from the inside. On the whole 
the reforms are welcome and have 
come to stay. But during the entire 
investigation and the subsequent law- 
making period, the cause of the agents 
was almost forgotten; the home office 
managements in many cases were too 
busy defending themselves against at- 
tacks and trying to explain their trans- 
actions to bother about the agents; in 
fact, in some instances the wrongs com- 
mitted by the men in the home offices 
were shifted to the agents. On the 
other hand, the general public, in its 
anger and excitement, turned on those 
nearest to it and heaped contumely and 
abuse on the agents, until the burden 
became rather heavy to bear. Between 
the abandonment by the home offices, and 
the wrath of the insuring public, the 
agents were like little grains ground into 
fine powder between giant millstones. 
No Voice Raised in Defense 

That this is not a fancy picture is 
evidenced by the fact that when the 
legislature of New York state was pre- 
paring to enact such laws as would 
make it impossible for an agent to live 
on his commissions, not a finger was 
raised anywhere in his behalf; the pub- 
lic press was indifferent, if not actually 
hostile, to him, the insurance journals 
alone standing firm in the right; and 
officers of some of the companies prac- 
tically urged the enactment of the pro- 
posed stringent laws. Thus, with the 


public and the home offices against 
him, the agent felt himself outraged and 
persecuted; a prophet without honor in 
his own country, and derided by the 
public. Under these circumstances thou- 
sands of weak-kneed men in the busi- 
ness left it in disgust. 
Association Saved the Day 


Let me say here, as proof of the good 
work done by the National Association 
of Life Underwriters and the suffragan 
organizations, that it was their prompt 
and vigorous action and agitation which 
at the last moment saved the day for 
the companies, and won such conces- 
sions as we are now enjoying and which 
make it possible to remain in the busi- 
ness. If for nothing else but the work 
done then, the associations have won 
for all time the gratitude and support of 
every agent who engages in the business, 
of the companies’ officers, as well as of 
the large army of the insured. 

Agents the Real Sufferers 

Another proof that the agents are the 
real sufferers by the changes of the past 
year or more is the falling off in the 
volume of new business produced; this 
shrinkage, with the lessened commis- 
sions, means a double loss of income, 
and it falls entirely on the agents. The 
pity of the whole situation is that the 
agents are the actual creators of the 
entire fabric of insurance; without them 
there would have been no companies, no 
vast accumulations of assets to juggle 
with, no immense salaries to be paid 
to home officers, and no investigations to 
set the managements to rights; there 
would have been no payments to the 
widows and orphans, no benefits to the 
many dependents who have looked to 
insurance for relief, none of the im- 
mense benefits which have followed in the 
wake of the business. There could have 
been no business but for the agents; if 
it were not for them, insurance would 
still be a mathematical possibility exist- 
ing only in the minds of the actuaries. 
And as long as human nature remains 
as we know it, insurance will never be 
written except through personal solici- 
tation; even if men reach the point 
where they will walk into the offices for 
their insurance and thus dispense with 
the agent, it will still be true that it 
was the years and generations of edu- 
cation instilled by the field representa- 
tives which would make such an ideal 
state possible. 


Greater Efficiency Needed 


We should endeavor to grow more 
efficient as well as more active, so that 
our business may develop the faster into 
an acknowledged profession; efficiency 
and integrity will clear our ranks of the 
incompetents and the dishonest, whom 
we have to carry as one of our heaviest 
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burdens, and will make it impossible as 
well as ridiculous for the failures in 
other lines to drift into ours. In this 
way alone we increase our own pro- 
ductivencss, strengthen ourselves as a 
body, and compel more public esteem 
for the dignity and learning of our pro- 
fession. In this way we shall educate 
our managers at the home offices to 
make contracts only with first-class, 
reputable men who will be an honor to 
our calling. 

Above all, we should give unstinted 
support to our associations, for it is 
only by united action that we can ever 
hope to prove the exalted character of 
our work, and to extract from an un- 
willing public the proper recompense for 
our time and labors. 

Better Days Coming 

But I feel certain that the greatness 
of our profession will triumph over all 
obstacles, those created by the public 
and the lawmakers, as well as those in 
our own ranks. Just as the agents have 
made the companies and created the 
business, so will they continue to carry 
forward the work in future; by conquer- 
ing their own discouraged state of mind, 
by the determination to do or die, by 
greater efficiency and by closer and more 
aggressive organization, they will very 
soon surmount all difficulties, and re- 
ceive the material and substantial re- 
wards which are now withheld and seem 
so visionary. The public will come to 
learn the true nature of the agent’s call- 
ing, his true place in the production of 
the business, and will exalt him ac- 
cordingly; and from being a scapegoat 
for everybody, he will grow into the 
command of the situation and be able 
to dictate terms. 





BARRY DENOUNCES “SCHEMES” 





Michigan Commissioner Leaves No Doubt 
as to His Views 





In addressing the Canada Life Under- 
writers Association, Insurance Commis- 
sioner James V. Barry of Michigan re- 
iterated his belief in full publicity rather 
than restrictive laws as the cure for 
evils in the life insurance business. He 
is opposed to standard policies, but be- 
lieves in laws requiring of companies to 
give the strictest account of the funds 
they hold and fixing responsibility for 

betrayal of trust. Speaking of new evils 
in the business Mr. Barry said: 

It is to be deeply regretted that as the 
business is being effectively shorn of ques- 
tionable features which gave the imagi- 
native and unscrupulous official and agent 
opportunity for the exploitation of his 
powers of exaggeration and misrepreseta- 
tion, recourse is being had in some new 
quarters to new schemes and devices which 
depend for their successful flotation upon 
the wild and grossly extravagant estimates 
of earnings, manipulation of funds, etc., 
which led to the general condemnation of 
the system now so generally abandoned, 

This new evil should be promptly throt- 
tled whatever may be its guise. The sale 
of agency stock, company stock or any 
other commodity, however fanciful its des- 
ignation, in connection with life insurance 
contracts is a delusion and a _ snare. 
whether the right to purchase it is em- 
bodied as an option in the policy contract 
or simply made contingent upon the pur- 
chase of insurance, and is, in my judg- 
ment, certain to result in disappointment 
for the purchaser and demoralization for 
the company. 

I have no quarrel with the sale of stock, 
whether agency or company, solely on its 
own merits and divorced of all connection 
with the policy contract, but that, I re- 
gret to say, is not the situation with which 
we have to deal. 

Michigan and some other states have re- 
cently enacted a statute which makes it 
unlawful to even embody in the policy 
contract any proposition or option which 
places the insured in any relation to the 
company other thar that of a policyholder. 





J. M. Neuburger, manager of the Atlas 
Insurance Company, has been appointed a 
member of the arbitration committee of 
the Union, to fill the vacancy occasioned 
by the death of W. L. King. 


M. A. Shumard, formerly southern gen- 
eral agent for the German of Freeport, 
has gone into the agency business at Fort 
Smith, Ark., under the firm name of M. 
A. Shumard & Co. The agency is incor- 
porated with a capital stock of $20,000, 
with M. A. Shumard, president; Allan 
Kennedy, vice-president; Buckner Wil- 
Hams, secretary and treasurer; A 
Martin and George Currier. 





AMONG CASUALTY AGENTS 


CREDIT LINE FAST DEVELOPING 


Some Results of this Branch in the 
Northwest—Easier to Sell Than 
Formerly 











The credit insurance department of 
the Ocean Accident in Minneapolis, 
which was opened about the first of 
March under the supervision of Gotshall 
& Robinette, as general agents, has 
made a fine showing for such a short 
time, and their business written sur- 
passes that of any credit agency in 
that field in proportion to the time they 
have been in the business. Mr. Rob- 
inette was in the American Credit In- 
demnity offices in Minneapolis for sev- 
eral years, and Mr. Gotshall was with 
the same company in Detroit for some 
time. They recently received a check 
from a St. Paul firm for the largest 
credit policy ever written in the north- 
west. 

Manufacturers and jobbers are taking 
to credit insurance much more readily 
than they ever did before and are rec- 
ognizing it as much of a factor in 
their business as either fire, life or lia- 
bility insurance. With the broader and 
more liberal policies now issued, they 
are purchasing it more readily. 

The bonds issued cover every form 
of insolvency known to the commercial 
world and appeal strongly to the manu- 
ufacturers and jobbers. The credit in- 
demnity business is developing with 
great strides in the northwest, and com- 
mercial men are awakening to its ad- 
vantages. 

The London Guarantee & Accident is 
breaking ground for its credit depart- 
— in the northwest and is doing 
well. 





Will Have No Banquet 

The Detroit Conference is arranging 
for a very pleasant meeting at Grande 
Pointe Hotel, Grande Pointe, Mich., 
Aug. 27-29. This is the annual meet- 
ing and officers will be elected. It was 
thought at first that a banquet would 
be held, but a vote was taken of the 
members and the big majority voted 
that the meeting be strictly a business 
one and the banquet idea be abandoned. 





New Health Insurance Company 

Des Moines traveling men are plan- 
ning the organization of a national health 
society, mutual in form but with a 
country-wide scope, on practically the 
same lines as the Iowa Traveling Mens 
Association. But instead of accident the 
new company will insure against sick- 
ness. It will probably be called the 
Traveling Mens National Health Asso- 
ciation. It was at first proposed to 
make this an adjunct of the Iowa State 
Traveling Mens Association, but the 
plan was found not feasible and dropped. 
Plans for the new association will be 
submitted to State Auditor Carroll very 
shortly. 





Mercantile Burglary Losses 

Companies that have written mercan- 
tile burglary in large cities without 
proper inspection have had a heavy run 
of losses. The Metropolitan Surety was 
the most recent liberal writer, but it is 
drawing in its horns. The companies 
that write this class find that the most 
careful selection must be used. 





Studying Liability Reserves 

It is thought that Commissioner Ritten- 
house of Colorado in his examination 
of the London Guarantee will make a 
study of its experience as to reserves 
with the idea of recommending a law 
in his state to apply to the reserves of 
liability companies. He will be advised 
by Actuary S. H. Wolfe, who is con- 
ducting the examination. It is stated 
that Actuary Wolfe is making some 
study of the liability reserve question 
as he has the surety reserve question. 
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THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483 SPRUCE STREET, SCRANTON, PA. 
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A. W. MASTERS 


Manager 
Liability, Accident, Health 
and Credit 
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LONDON GUARANTEE AND ACCIDENT C0.,xta., 2naoune” 


CONKELING, PRICE & WEBB 
Genl, Agts., Ill,, Mo. and Ind, 
171 La Salle Street, Chicago 
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Genl, Agt,, Michigan 
Majestic Bidg., Detroit 
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+ Assurance C tion, Ltd, 
EMPLOYERS’ LIABILITY 4° Gris. sor eieta 
SAMUEL APPLETON, Manager and Attorney U. 8. Branch, 33 Broad St., Boston, Mass. 

Original and Leading Liability Company 

All forms of Liability Insurance The most advanced and practical P 
UNITED STATES ASSETS, $3,910,517.53 
General Agents: 

LON, Gen, -» Ohio, East Ky., W. Va., Tenn,, 39 East Third St., Cinci 
R. H.C is. No Ohio wperiee ” Cleveland ~ ” ones 
THE FRANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus 
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GEO. A. GILBERT, Ill., Iowa, Neb., 8. . and N; Dak., 159 La Salle 8t., Chicago 
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GA » Majestic Bidg., Detroit. 
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Commissioner Rittenhouse has inquired 
of some of the companies as to the com- 
parative effectiveness of the New York 
and Michigan laws. 

The examination of the London Guar- 
antee has been completed as far as the 
detail work is concerned, but Actuary 
Wolfe will return to Chicago in the 
near future to take up the general fea- 
tures of his report. 





Accident Loss Ratio 
Accident companies to a large extent 
report a normal loss ratio on the busi- 
ness up to date, although the winter’s 
experience was a bitter one for some 
companies. 





CASUALTY NOTES 


The Indiana & Ohio Live Stock Insur- 
ance Company has been admitted to Colo- 
rado, 

United States Manager Masters of the 
London Guarantee is in Liverpool and will 
sail for home next month. 


The American Casualty of Reading, Pa., 
and American Bank Insurance Company 
of Minneapolis are entering Colorado. 


The London Guarantee & Accident is 
entering Virginia. Its main object in 
getting into the state is for credit insur- 
ance. 

The Norwich & London Accident has been 
authorized to do business in Minnesota. It 
will write accident, sick benefit and em- 
ployers’ liability. 

Frederick Schaefer of the Philadelphia 
staff of the American Assurance, who is 
one of the star men of the company, be- 
comes district manager at Cincinnati. 

Edwin Gott has resigned as vice-presi- 
dent and general manager of the Title 
Guaranty & Surety. It ig stated he will 
continue in the surety business in New 
York City. 


A Connecticut license has been issued 
to the Norwich & London Accident and 
Morris 8S. Howe has been appointed agent 
at Bridgeport. D. C. Negley & Co. of 
Pittsburg, Pa., have been appointed gen- 
eral agents for western Pennsylvania. 


The Peoples Surety of New York has de- 
cided to discontinue writing plate glass, 
burglary and personal accident insurance. 
It is the purpose of the management of the 
company to pay special attention to surety, 
fidelity and liability business in future. 

W. M. Byrne & Co. of St. Louis 
last week secured for the Maryland Cas- 
ualty the liability and teams insurance 
of the Gast, National, Empire and Con- 
sumers breweries of that city. That on 
the Gast and Consumers was renewed 
business, 


Federal Judge Smith McPherson of Iowa 
has up for consideration a suit on the 
bond of Dalbey Lumber Company of Page 
county, Iowa. The company failed and 
the American Bonding Company of Balti- 
more, which was on Dalbey’s bond, was 
held for some of the losses to the amount 
of the bond. Frederick Fisher, as trustee, 
is the plaintiff. Fisher, when the case 
was called at Council Bluffs, declared he 
had discovered new evidence of Dalbey’s 
dealings with a Texas land company and 
was given a continuance, 





Rules Out Two Companies 

Insurance Commissioner John A. Hart- 
igan has revoked the Minnesota licenses 
of the Finnish Mutual Life Insurance 
Association of Hancock, Mich., and the 
Equitable Accident of Boston, for fail- 
ure to comply with the Minnesota law 
requiring a deposit of securities either 
with the Minnesota or the home state 
insurance department to guarantee the 
performance of its contracts. Notices 
were sent to the companies on Aug. 
8 to comply with this law, but this has 
not been done. The Finnish Mutual 
did send in a certificate of a deposit of 
$2,000 with the Michigan department, 
but as the Minnesota requirement is 
about $5,000, this was not sufficient. 

The agents representing the Finnish 
Mutual in Minnesota are J. E. Porthan, 
Ely; K. Kamenen, Hibbing; Gust A. 
Apuli, Mountain Iron; Esais Torkko, 
Soudan; Mikko Anias, Tower. Joseph 
M. Totton of Minneapolis is the only 
agent of the Equitable Accident. 





Muir & Haughton, the Philadelphia in- 
surance firm, has desolved partnership. 


J. F. Flowers, formerly stamping clerk 
at Charlotte, N. C., whose recent resigna- 
tion to push the organization of the Mer- 
chants Fire of Charlotte was announced, 
will be manager of the Scottish Fire of 
Charlotte instead of special agent, as pre- 
viously announced. It is expected that the 
organization of the Merchants Fire will be 
— by others interested in the enter- 
prise. 





CONDEMNS THE BLANCHARD LAW 


(Continued from Page 10.) 
thousand of failed companies in the past 
fifty years. he companies and the prop- 
erty owners seeking indemnity are equally 
interested in knowing that the rate charge 
is fixed as near the safety line as human 
experience can determine. That this may 
be done it is essential that the rate-maker 
be in a position to avail himself of the 
experience of all the fire insurance com- 
panies and to fix rates as warranted by 
such experiences. No rate-maker can 
do his work intelligently who does not 
know how to classify risks according to 
their relative hazards, and to fix rates 
accordingly, and this knowledge can only 
be gained by grouping and bringing into 
concrete form the experiences of all the 
companies. Surely no law should be 
allowed to remain upon the statute books 
of Iowa that by its prohibitions prevent 
the fair determination of risk liabilities 
and the fair and equitable charge to make 
therefor. The Blanchard law does this 
and it ought, therefore, to be repealed. 

The Blanchard law should be repealed 
and then as a _ safeguard against in- 
equitable rate charges a commission should 
be appointed to hear and consider evidence 
offered to show that any rate questioned 
was not fixed as justified by the hazard 
of the risk. 


ILLINOIS AND WISCONSIN FIELD 


Wisconsin Agency Appointments 
(Continued from Page 7.) 


Mercantile—R. Stephenson, Superior. 

Mich. F. & M.—Barry & Barry, Phillips; 
Worden & McGill, Ladysmith. 

Milw. Mech.—Alex Caldwell, Pewaukee; 
Wm. Belitz, Cleveland; J. P. Osthelder, 
Sheboygan Falls; P. J. McGowan, Green- 
leaf; D. J. Baudhuin, Abrams; Otto Kleist, 
Potter; Mathias Maurer, Sherwood; C. D. 
Dick, Manawa; Charles Deming, Poynette; 
D. M. Rowlands, Cambria; W. B. Miller, 
Wyocena. 








ILLINOIS NOTES 


Woods & Potts succeed Woods Bros, at 
Litchfield, Ill. 


J. S. & T. H. Crain get White & Means’ 
companies at Atwood, IIl. 

The wife of J. W. Maury, one of the oic- 
time insurance agents at Prairie City, I)L., 
died a few days ago. 


A cut rate is reported at Colchester, IIl., 
on the stock of William Greener, 610-511 
Coal street, rated at $1.22. 


A cut rate is reported on the brick dry 
goods store of Mrs. Lizzie H. Cole, 139- 
140 Main street, Rankin, IIL, specifically 
rated at $1.14. 


Kankakee, Ill., agents have written 
blanket policies covering the brick Cath- 
olic church and furniture and fixtures and 
specific insurance is being called for. 


At Rockford, Ill, the Northern Assur- 
ance, which failed to transfer to the John 
H. Camlin Company when it purchased the 
Parmele agency, has gone to Henry W 
Williams. 

There is some trouble with the rate on 
the Palmer & Davis hotel and furniture 
at Kewanee, Ill. On account of a moving 
picture theater occupancy the rate has 
been increased to $2.53, but some of the 
agents persist in offering it at the old 
figure. 





WISCONSIN NOTES 


Edward Schroeder of Milwaukee secures 
the agency of the Walla Walla Fire. 

Mrs. Mary A. Marin has taken charge 
i the J. C. Marin agency at Fairchild, 

8, 

The companies in the Charles Heins 
agency at hiel, Wis., have been transferred 
to Richard Kiel. 

At Grafton, Wis., plant No 3 of the 
Wisconsin Chair Company is _ being 
equipped and the service will be complete 
by Nov. 1, 


At Cedarburg, Wis., M. P. Becker has 
taken over W. H. Schroeder’s companies, 
the National of Hartford, Norwich Union 
and Providence Washington. 

Agents at Merrill, Wis., are being asked 
to eliminate the following clause from 
policies issued to the Heineman Lumber 
Company covering its properties at Heine- 
man, Wis.: ‘‘No act or omission, voiding 
insurance under any item or items of this 
policy, shall be held to affect the validity 
of the insurance under any other items.” 





Gets After Night Riders 

Governor Patterson of Tennessee has 
offered liberal rewards for the arrest 
and conviction of incendiaries and night 
riders operating in the dark tobacco dis- 
trict of Tennessee. There has been some 
canceling by companies in this district, 
and unless the state authorities adopt 
more vigorous measures to crush out 
lawlessness it is expected that there will 
be heavy cancellations in addition. The 
Tennessee chief executive has appealed 
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Swwrance Assets (to protect policybolders)........... 2,521,648.54 

of Watarownc.¥: Net surplus to policyholders,........-.+++++ 877,795.67 


W. H. STEVENS, - “ 
JOHN Q. ADAMS, - - 
STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, General Agent, Ohio and West Virginia, Columbus 
Gus M. Wise, Special Agent, Indiana and Kentucky, Indianapolis 
Cuas. R. MCCABE, States Agent, Illinois and Wisconsin, 195 La Salle Street, Chicago 
INCORPORATED 1804 


serena Net surplus to stockholders..............--- 377,705.67 





CHARTER PERPETUAL 


THE UNION or PHILADELPHIA 


~ FIRE INSURANCE COMPANY 


WILLIAM MUIR, President. M.JO8. NOWLAN, Vice-Pres. E. R. DANNELS, Secretary. 


M. F. GRIM, General Agent, it's, Kentucky and Southern Michigan, 33 


EDWARD BLIVEN, General Agent, 


Illinois, lowa, Misseuri, Indiana, Wisconsin, Minnesota and Upper Michigan, 
159 La Salle Street. Chicago. 


NORTHERN INSURANCE COMPANY OF NEW YORK 


WILLABD 8S. BROWNZ & CO., General Managers 
50-52 Pine Gtreet, New York 
FINANCIAL STATEMENT JANUARY Ist, 1907 


Assets, $913,820.05. Surplus to Policy Holders, $476,125.36 
BELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana ané Misseuri 


R. L. PARSONS, General Agent 
159 La Salle Street, Chieage 


FIRE AND TORNADO 











@apital, $350,000.00. 








LINCOLN, NEBRASKA. 
CHICAGO BRANCH, 159 La Salle St. 


GEO. ww. MM. Ive co. 
MON TGOMERY-FUNKHOUSER 
President Vice President 


HENRY M. ZWEIG, General Agent for 
Texas; Dallas, Tex. 

E, M. HITCHCOCK, Special Agent for 
Minnesota and Wisconsin; Minneapolis, 
Minn. 

HARRY ‘G. FOWLER, Special Agent for 
Missouri; Kansas City, Mo. 


CHAS. A. WEHMEYER, Special Agent 
for Michigan; Goshen, Ind. 

EVERETT T. TANNER, Special Agent 
for Illinois; Paris, Il. 

EDW. A. KEELER, Special Agent for 
Ohio; Columbus, Ohio. 





B, CREMER, President ESTABLISHED 1876 CHAS, CREMER, Secretary 


German Fire Insurance Co. 


Of PEORIA, ILLINOIS 


$200,000 Paid in Baltimore . 
907,502 Paid in San Francisco 
INCORPORATED 1/94. 
The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
WILLIAM MUIR, President WM. H, KILPATRICK, 2d Vice-President E. R. DANNELS, Secretary 
M. F. GRIM, General Agent, So Nonh tech se Caen ous 
EDWARD BLIVEN, Gen’! Agent, 


Illinois, lowa, Missouri, Indiana, Wisconsin, Minnesota and Upper Michigan, 
159 La Salle Street, Chicago. 


ae onuaae weer NATIONAL cent nn a1 i 
Fire Insurance Co., of Hartford, Conn. 
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Net Surplus over Capital and all Liabilities ..........ssesceeecseeeess secessecsceseeee 1,328,441.74 


Total Assets Jan. 1, 1907 occcec ceccccccce ceceeseeee $2,070,092.54 
Western Department, Chieago, Ill. 
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FRED 6. JAMES, General Agent GEO. W. BLOSSOM, Ase't Gen'l Agent 
a CHARLES RICHARDSON, 24 Asst Gen'l Agent 














, August 22, 1907. THE WESTERN UNDERWRITER. 19 
to Governor Beckham of Kentucky for | est is to receive a part of what they have| of busineness (you note there are no rominent Chicago Hegents 
a joint campaign to suppress the night | P@!4 for their insurance. Ld A. 


riders. 

Conditions have been materially im- 
proved in Kentucky tobacco fields and 
a reduction of 25 percent in rates has 
been announced by the Kentucky board 
for tobacco stored in regular ware- 
houses. This reduction applies to every 
section of the state. 





WILL MEET CANADIAN AGENTS 





Secretary Putnam of National Agency 
Association to Give Suggestions as 
to a Provincial Organization 





For some time there has been agita- 
tion among the Canadian fire insurance 
agents looking toward the organization 
of an association patterned somewhat 
after the National Association of Local 
Fire Insurance Agents, although not nec- 
essarily affiliated therewith. The pres- 
ence of Henry H. Putnam, secretary of 
the American agency association, in To- 
ronto this week, afforded opportunity 
for renewed activity in this direction. 
As a result a meeting will be held at the 
Rossin House, Toronto, Aug. 22, at 
which the local agents of the Province 
of Ontario will meet Mr. Putnam and 
consider the question of organizing a 
provincial association. This subject has 
also been considered by the local agents 
of Manitoba, so that should the move- 
ment in Toronto take definite form it is 
likely a national body will be formed. 
While the Canadian organization will be 
modeled after the successful association 
operating here, and will probably co- 
operate on matters of mutual interest, it 
is not at present the purpose to merge 
with it. 


ISSUE OVER CLAIMANTS’ RIGHTS 





Commissioner Cutting Discusses Con- 
troversy of Creditors in Case of an 
Insolvent Fire Company 





Commissioner Cutting of Massachu- 
setts raises this question in his annual 
fire report. In case of the insolvency 
of a fire insurance company, should the 
statutes of the state provide that those 
persons who have become its creditors 
by reason of losses by fire have ad- 
vantage over those policyholders whose 
only claim is for unearned premiums? 
It is stated that unless the statutes do 
so provide, the courts in case of a 
stock company will consider that the 
contract held by the two classes, which 
not only agree to indemnity in case of 
loss, but also provide for a return of 
the unearned premium in case of cancel- 
lation, gives each class equal rights, and 
decree accordingly. 

In this connection the commissioner 
suggests that it would be well to have 
this matter settled by statute, and ex- 
presses his views on the subject as fol- 
lows: 


It is a fact which no one will question 
that a person takes out a fire insurance 
policy in order that he may be indemnified 
in case of loss. If the choice were given 
him between two policies, one of which pro- 
vided for the full indemnity purchased by 
his premium, but for the loss of the un- 
earned part of the premium in order to pay 
other loss claimants in full in case of con- 
flagration, or a policy that provided for part 
indemnity in case of a conflagration, but 
gave the policyholder the right to demand 
his pro rata share of his unearned premium 
or to have his policy oe in force in case 
he himself had no loss by fire, he would take 
the one providing for full indemnity. In 
other words, he would not care to suffer loss 
of a Pm of what might be coming to him 
as indemnity after the misfortune of fire for 
the sake of retaining an interest in a trifling 
sum comparatively when he had met no mis- 
fortune. As there can be no doubt that this 
correct conclusion as to the choice an insurer 
would make when he takes out his policy, 
why is it not the proper rule to apply in the 
administration of the affairs of an insolvent 
fire insurance company, and why should not 
this rule be embodied in law? Before the in- 
solvency occurs is the time and the only 
time when such a question can be viewed by 
the insured without prejudice. It is the 
consensus of opinion formed before the 
event that should govern, and that would 
seem to point to a settlement which would 
favor those who have suffered from the mis- 
fortune of fire rather than place them simply 
on equal terms with those whose only inter- 





Old Red Head and His Medals 

Robert L. Parsons of Chicago, gen- 
eral agent of the Northern Fire of 
New York, is visiting Indianapolis 
friends. Mr. Parsons, known by his in- 
timate friends as “Red Headed Bob,” 
is a famous whist player, being the 
possessor of various medals testifying to 
his ability in this line—Indianapolis 
Commercial-Reporter. 





Report On the Walla Walla 

The Wisconsin department has made 
its report on examination of the Walla 
Walla Fire, as of Aug. 1. It shows as- 
sets of $405,834 and net surplus of 
$181,158. The examiners say that the 
company is in good financial standing. 
Its assets, they declare, are invested in 
good securities and the underwriting of 
the company is conservative, the lines 
carried being small. 








POINTERS eI 


FOR LOCAL AGENTS. 








QuesTion—I saw in your paper that 
the Traders would soon pay a 50 per- 
cent dividend. I have a claim, but have 
not received any dividend. What is the 
status of affairs? 

ANsweR—The Traders’ receiver has 
paid a number of claimants 50 percent 
on their claims, but there are thousands 
of checks to be sent out. For instance, 
he is now paying the 6,000 claims in 
Cook county (Chicago). A large number 
of claimants outside of Chicago have 
been paid and the receiver says he will 
reach the rest just as soon as it is 
possible. 


Question—Suppose the Traders In- 
surance Company had received from 
me assignments from policyholders for 
return premiums on policies canceled 
as of May 5, 1906, amounting to $150 
and I owed it $50 on premiums for 
policies written before the receivership 
and the receiver says that he will de- 
clare a 50 percent dividend; in order 
to have my assignments allowed would 
it be necessary or would I be compelled 
to pay the $50 before the receiver would 
act on my claims? 

Answer—Attorney C. H. Hamill, for 
the receiver, says: “I do not under- 
stand that the receiver of the Traders 
proposes to compel agents to pay their 
agents’ balances before allowing their 
claims, but where set-offs on returned 
premiums are permissible, as is the case 
with cancellations made prior to the re- 
ceivership, the claim will be allowed for 
the balance, and where set-offs are not 
permitted, as is the case with assign- 
ments to agents of unearned premiums 
made subsequent to the receivership, the 
agents’ balances will be deducted from 
the dividends on the claim as allowed, 
where such dividend exceeds counter 
claims. Where it does not exceed the 
agent will be expected to pay the bal- 
ance.” 


Question—I have a circular letter 
signed by John E. Keener, 193 La Salle 
street, Chicago, which is as as follows: 

You have, no doubt, many opportunities 
to place insurance in connection with 
your bank, and as I am in touch with a 
large number of companies writing busi- 
ness in your locality, would be pleased to 
hear from you with your orders, on which 
I can allow you the full commission of 25 
percent, 

Please submit me full particulars of 
different risks you wished placed and I 
will send policies subject to your approval, 
and when not satisfactory, they may be 
returned without charge, providing done 
within twenty days from date of issue. 


Answer—We have not the pleasure 
of Mr. Keener’s acquaintance. He is 
not a member of the Chicago local 
board, nor does he represent as agent 
any companies that are licensed in TIlli- 
nois. When you find a broker offering 
you 25 percent commission on any class 





restrictions in Mr. Keener’s very gener- 
ous offer), there is a screw loose some- 


where. If Mr. Keener is able to pay 
an agent 25 percent, he must get a sub- 
stantial overriding commission. No 


reputable licensed or surplus line com- 
pany that we are familiar with can pay 
any such commissions on all classes to 
a broker. If Mr. Keener is able to 
pay 25 percent to agents on any class 
of business “with a large number of 
companies writing business in your lo- 
cality,” and those companies are either 
licensed or high-grade surplus line com- 
panies of repute, he would have the 
country by the tail. There would be 
no chance for the other companies. 


Some time since a local agent in the 
great northwest sent in a daily report on 
a risk which his company did not want, 
and so it notified him by wire to cancel at 
once. He did not do so, however, and 
after the legal time had expired the 
building burned and proofs of loss were 
sent to the company by the assured. The 
company at once notified its agent that it 
would hold him responsible and that the 
payment of the loss was up to him. A 
couple of days afterward the agent, see- 
ing ruin staring him in the face, killed 
himself, and thus canceled off his obli- 
gations. Would it not have been easier 
to cancel the policy? 


Question—Is it your understanding 
that, under the Iowa law, tornado poli- 
cies are required to have the short rate 
cancellation table printed thereon? 

ANSWER—We do not find anything in 
the Iowa law that requires a standard 
form for tornado policies, although we 














find most companies are printing the 
cancellation table on their policies. 
Want Column 
One dollar per insertion. Limit, five lines, Ad- 


ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 








WANTED—A young man for statistical 
work in the office of a fire insurance com- 
pany in Chicago; accustomed to reinsur- 
ance reserve and annual statement work; 
position permanent for right man. F 10. 


WANTED—A man of character and 
ability to manage the business of a casu- 
alty company recently organized in Penn- 
sylvania. Must have a wide experience 
as an underwriter and fully capable of 
developing and directing the business. To 
such an one this is a splendid opportunity, 
and strictly confidential correspondence is 
solicited. Address “Delphos,” care The 
Western Underwriter, 145 La Salle street, 
Chicago. 








WANTED—Agency Superintendent for 
Ohio, by an old-established life company 
not doing business in New York, and con- 
trolling certain policies no other company 
has, which are quick sellers and exceed- 
ingly profitable for agents; a first-class 
man, who can get good agents and handle 
the entire state business of the company, 
can have a contract that will be worth to 
him from $10,000 a year up. Address O. M. 
C., care Western Underwriter, Chicago. 





WANTED—Experienced man to handle 
our insurance agency; must be solici- 
ree capable of getting business in terri- 

Ha? supposed to be “worked;” salary 

100, th good chance for improvement; 
; tate age and qualifications; man with 
some means preferred. First National 
Bank, Manistique, Mich, 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinois Na- 
tional Fire Insurance Co. 











FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets December 3ist, 1906, 
$167,011.44. 
Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF RATES 








Members of the Chicago Underwriters Asseciation 


FRED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 








Calumet, lowa Home, Americas Bonding Com- 
pany and Casualty Company of America. 
RITCHELL & MILLER 

WHITNEY & BARBOUR 


138 La Salle Street, Chicago 
Sm sae Phenix of London; 








s Cy TP ee anty Pen 
n 1] a , ; 

Spring 5 Teutonia . La.’ lecusanes State 

of Pa.; Pelican; eserve. 

&. J. ULLMANN 6. A. NEWTON 


J. ULLMANN & CO. 
. 159 La Salle St., Chicago 


NEWARK FIRB «- + Newark, N. J. 
CAPITAL FIRE - - Concord, N. M. 
STATE FIRB (Ltd.) - Liverpool, Eng. 








Leading gents 5 and Bi Brokers. 


HARRY M. COUDREY rY & C co. 
General Insurance Agents and Brokers 
945-948 Century Bldg, St. Louls 
Corsespenté mes 0 test 
a 0d brokers oe ag ‘Bremen 2 Phila- 
deiphia U m=) 


Star wm) 
umbla, wath Pre ray lat "ot Md. 


CHURCHILL WHITTEMORE CO 
. Successors to Wall & Whittemore 
208 North Fourth Street - - 8ST, LOUI¢ 


Commission allowed non-resident agente 
on insurance on St. Louls properties. 




















UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L. PETTIBONE & CO., Managers. 


Hictuatial. 
_ M. DAWSON, F. I. A. 


OONSULTING ACTUARY 


Member of the Actuarial Society of A 
Fellow of the Institute of Actuaries, Member 
the — fuer Versicherungs- W iesea- 
schaft, etc. 


No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. | D. 
(in mathemattes) 




















Consulting Actuary 


1312 Geddes Avenue . 
J H. NITCHIE, 

, ACTUARY, 
153 La Salle Street, CHICAGO 


919 Association Building 
TSLEPHONES: Central 789. 


Ann Arbor, Mich. 





Attomatic 80093 
Tnsurance Attorneys, 


—— 
WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
IM6 to 1421 Williamson Bidg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. 


CABELL & KOHL 
Attorneys at Law 
810 First Nat'l Bank Bidg., Ciacineati, O, 
Special attention given to insurance cases, 


In Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER. 














J. Louis Kohl 











THE WESTERN 


UNDERWRITER. 


August 22, 1907. 




















INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
”“ would like to enter the business of life insurance. ms 





Apprese Taz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








GHE 


Provident Life an Trust Company 


OF PHILADELPHIA 
Insurance in Force, Cte here 670, — ond 
The NEW POLICIES of the Provider 


for conciseness and simpliity of form form 
for adaptability and liberality 
CORRESPONDENCE WITH A AGENTS SOLICITED 


Assets, $61,639,5$7.56 
The premium rates of the Provident oeed- 
ingly’ low and are still further reduced by large 





yenous & Agents, Western Ohio - 312 Union Trust Building, Cincinnati, Galo 
Sarvouo, General Agent Eastern Ohio - + 706-710 eld Building, Cleveland, O 

General Agent - © ° . . - Spitzer teer Building, Toledo, Ohio 

4 are Jauwsy, General Agent - - - 325 Marquette Buil Ill 

assert & Reuss, General Agente, - - + + © + 66 Home Bank Building, Detroit, Mich. 





The Company OF the Peeple, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Compan: 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 


Proof of Public Cenfidence The Daily Average Business|During 1906 


This company has more premium-paying busi- oiday ia Number of Policies Placed and P 163 per 
ness in force in the United States than any (other 
Company, and for each of the last 13 years has Faldo Br “Doe 
had more New Insurance accepted and issued than D iaition te hasan 
any other Company in America. ne my ny tt pe 





First Old Line Stock Accident Co. 
Incorporated in Illinois 


Accident and Health 
Special Agents, Sub Agents, Local Agents 


Write to A. E. FORREST, Sec’y 
217 La Salle St., CHICAGO 


For state = a. terms. $1,800 to $6,000 ear paid 
to EXCLUSIVE TERRITORY GIVEN. 








WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 


Home Office, SCRANTON, PENN. 


L. A. WATRES, President. EDWIN GOTT, 3d Vice-President. D. A. ATHERTON, Secretary. 


CAPITAL AND SURPLUS OVER $1,000,000.00 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS 
For Agency Contracts and Territory Address JOHN R. SCOTT, Bupt. of Agencies, Scranton, Pa. 


The Metropolitan Surety Co. 


Home Office: 38 PARK ROW, NEW YORK CITY 


DAVID McCLURE, Pres’t; ANDREW T. SULLIVAN, ist V.-Pres’t; CLINTON D. BURDICK, 2nd 
V.-Pres’'t; FRANK A. CONDON, 3rd V.-Pres’t and Treas.; M. JOSEPH McCLOSKEY, Sec’y. 








ALL FORMS OF SURETY AND FIDELITY BONDS 
AND BURGLARY INSURANCE WRITTEN 


Sinee Re 
A GENERAL 


Wanted—4 GENT 


For desirable field in each of the states of 
Indiana, Illinois, 
Iowa and Ohio, 


by the oldest, largest and best Life Insur- 
ance Company not regulated by the Arm- 
strong laws. 





Western e $ HENRY Gahaes ig The 


Rookery xan ie GRAY CO., Guaranty 
M. SPRAGUE, 102-8 


., Cincinnati 





Address B 16 


WESTERN UNDERWRITER 


Only One Company Has 


1. The most liberal policy contract. 


2. 7 eatest amount of security 
nd it. 


S = best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office. Attractive terms 
and non-forfeitable renewals to good men, 

Write at once, 


FRANKLIN W. GANSE, 
Vice-Pres. and Director of Agencies 
The Columbian National Life 
Insurance Company 
176 Federal Street, Boston, Mass. 


SVEA tz 
AND 
LIFE 
INSURANCE CO., LTD. 
OF GOTHENBURG, SWEDEN 
UNITED STATES BRANCH 
29-31 Liberty St., New York City 


M. L. DUNCAN, Manager 


Applications for Agencies should be addressed te 


LOUIS H. PARKER 
General Agent 
159 La Salle St., 





CHICAGO 








| 


kth the the > Company's vast 


vast resources—greate 
| in the yene—cow sow Guy invested in the most profitable securities consistent wit! +. 
| ith by few and excelled by none 


With y of management equalle 
| the toons seal held ty’ ts Sor eltty-dour pense en, 


The best company for policy-holders, 


THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK. 


aa the standard policies and the safe-guards established by the law of New York—the most 


t by many millions than those of any other company 
afety 
maiatelns its place in 


The best dividend-paying company, 


The best company for agents. 


Apply for agency to 
GEORGE fT. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORE 
34 Nessay Street, New York, N. ¥ 





Che New State Fire 


Insurance Co. 
OF SOUTH McALESTER, |. T. 
Capital $500,000.00 


Western Fire § Marine 


Insurance Co. 
OF SOUTH McALESTER, I. T 
Capital $1,000,000.00 


F, C. FRENCH, President. 


Surplus Lines Solicited at Prevailing Rates 


We are prepared to make liberal contracts with reliable agents 
to act as correspondents. 


ADDRESS ALL COMMUNICATIONS TO COMPANIES AS ABOVE 





WAM. D. FAIRBANKS 
President 


‘CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 


Secretary 





Capital fully paid 


$100,000 





Assets 


*Net surplus - 


ro rata basis, $15. 


Total Liabilities, except capital, 


Report of examination by Illinois department as of June 18, 1907 


$182 836.65 
47,675.27 
35,161.38 


*Net = over all wind am reinsurance reserve computed on full 








LEBO., ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 








